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Better Living Standards, More Cars Spell More TBA Sales 
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With U. S. population growing steadily, coupled with 
© corresponding rise in living standards, marketing re- 
search director foresees a promising outlook for the oil 
industry, with special emphasis on the growing volume 
of TBA sales. For a discussion of what increasing vehicle 
registration and more miles per car means to oil in- 
dustry TBA, see p. 23 . . . The first TBA Section for 1950 
inaugurates a new feoture—a regular column on TBA 


week among other things, he discusses the pros and cons 
of the definition of an Independent tire dealer, p. 28. 


Congress’ Antitrust Tactics Discussed 
Last in a series of four articles prepared by NPN’s 
Washington staff, “Your Stoke in Congress,” appears this 


week on p. 20 and discusses the tacks which Congress 
can be expected to follow in its approach to antitrust 





news by NPN staff writer, Frank C. Sturtevant. This legislation. 


Refining Capacity and Average Crude Oil Run fo Stills in the United States 
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Refining capacity has kept ahead of average crude oil run to stills since 1918. Narrowest spread was in 1944 
and 1945 although demand since the war has kept refiners busy adding processing equipment. After making cap- 
ital expenditures upwards of $1.5 billion since the war refiners today are not only making more products but are 
constantly improving the quality of products which they are supplying to oil marketers. Refinery operations have 
been cut back during 1949 due to excessive stocks of some products. This, coupled with capacity added in ‘49, 
‘ has made the ‘capacity to runs spread wider during the current yeor 











Like a precious stone the fine quality of 
Tokheim pumps goes far beneath the 
surface. Behind that handsome exterior 
is a pumping mechanism that pays off 
month after month in customer approval, 
and by continuous, dependable opera- 
tion at minimum cost. Call your Tokheim 


representative today! 


Retrav-A-Hose Mode! JPL RA. Plenty of hose for the long reaches, yet it's never in the woy 


OKHEIM 


TOKHEIM OIL TANK AND PUMP CO. 


DESIGNERS AND BUILDERS OF SUPERIOR EQUIPMENT THE 4-SEASON PUMP 
FORT WAYNE 1 ror 49 YEaARs INDIANA 








The Forty-sixth of @ Series of Consumer Advertisements Reaching More Than 48 Million Readers Each Month 
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ARIZONA 

ARMY . 
AUBURN 
BATES . 
BAYLOR .... 
BOSTON COL 
BOSTON 
BOWDO, 


CINCINNATI 
THE CITADEL 
CLEMSON 


MINNESOTA 





RICE 
ROCHESTER. 
SANTA CLARA 
SEWANEE. . 
SOUTH 
CAROLINA 
SMU 
TEMPLE 
TEXAS 
Tcwu 
UCLA 
VILLANOVA 
VPA 
WASHINGTON 
WASH. STATE 
WESLEYAN 
WISCONSIN 
YALE 


Owls 

Yetiow Jackets 
Broncos 
Tigers 


Gamecochs 
Mustangs 
Owts 
Longhorns 
Horned Frogs 
Bruras 
Wildcats 
Gobbler, 
Mushes 
Cougars 
Cardenats 
Badgers 
Bulldogs 


“Prepared in cooperation with the editors of 
Official N.C_A.A. Football Guide, Published 
by A. 8. Barnes Co. 


When you buy gasoline 


m TRADE-MARK 
ETHYL 


identifies gasoline stepped up 
with Ethyl” antiknock fluid 


COLORADO STATE. 
COLUMBIA . 
CONNECTICUT 
DAVIDSON . 
DELAWARE . . 
DEPAUW . 
DRAKE . 
FLORIDA. . 
FORDHAM . 
GEORGIA... 
GEORGIA TECH 
KANSAS STATE 
KANSAS .. 
KENTUCKY .. 
LAFAYETTE 
LS.U 
LOUISVILLE 
MAINE... .. 
MARYLAND... 
MICHIGAN .. 


Bears 


. Lions 

. Huskies 

. Wildcats 
. Blue Hens 
+ Tigers 

. Bulldogs 
. Gators 

. Rams 


Bulldogs 


. Yellow Jacket 
. Wildcats 

. Jayhawkers 
. Wildcats 

. Leopards 


Tigers 


. Cardinats 
. Black Bears 
. Terrapins 
. Wolverine 


IF MORE POWER IS YOUR GOAL... 


if you want all-star performance on the open 


highway .. . 


if you like fast, smooth response for snapping 
through traffic .. . 

if an engine running its best scores with you 
ask for “Ethyl” 
improved with “Ethyl” 


gasoline —high quality gasoline 
antiknock 


fluid, the famous ingredient that 
steps up power and performance 


“Ethyl” antiknock fluid is made by ETHYL. CORPORATION, Chrysler Bidg.. New York 17, N Y 
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Improved Barco Rotary Swivel Joints 


FOR MINIMUM FRICTION 


FRICTION-FREE PERFORMANCE WITH LOWER 
TURNING TORQUE. This compact, lightweight, 


low cost joint is especially efficient at high and 
low temperatures and pressures. It handles alter- 
nating steam and cold water without leakage. 
It is much more compact for the same capacity 
and has performed successfully on continuous 
rotation applications up to 30 RPM. This new, 
low torque joint will greatly reduce power costs 
and worker fatigue. It is practically mainte- 


nance free. 


FLEXIBLE JOINTS 
BARCO "ste v0 
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FREE ENTERPRISE—THE CORNERSTONE OF AMERICAN PROSPERITY 


WIDE TEMPERATURE AND PRESSURE RANGES. 
The new Barco Rotary Swivel Joints withstand 
these extreme ranges with complete safety, no 
chance of bursting. Angular motion compen- 
sates for misalignment and there is no restricted 
internal diameter as in flexible hose. 

Install these remarkable joints now. Our engi- 


neers will gladly discuss your problems. Sizes 


; 14” wa 


s 2”, 34”, 1”. When ordering, give com- 
plete information about pressures, temperatures, 


fluids or gases, and any other special conditions. 


responsive 


through every angle 


Not just a swivel joint 
...but a combination of 
a swivel and ball joint 
with retary motion and 


movement 








“MOVE IN 
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om Industry Information Committee ¢ 
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American Management Assn ro YOUR STAKE IN CONGRESS-’- 


xt 


ment conference Hote 8s 
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Georgia Independent Ollmen’s Assen 
convention Hotel Dempsey Ma 
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(owners, Inec., litt annua meeting Hote 
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American Petroleum Institute 
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THERE CAN BE NO TAMPERING WITH 


“finest of the fine” 
MOTOR OIL AND LUBES 


—kept secure 
by Tri-Sure Closures 


“Wolf's Head Oil and Lubes are accepted est closure—Tri-Sure.* To protect Wolf's 
throughout the world as the ‘finest of Head from any tampering, substitution 
and pilferage, Tri-Sure Closures 
they are sealed at the fac- if : provide the most reliable 
tory with the world’s fin- Ti S$ safeguard ever developed. ” * * 
k of _— **From a letter written by the Wolf's Head 


ri Sure Trademark is a mar 
Oil Refining Co., Oil City, Pa. This state 


the fine.” When put in drums, 


backed by years serving in 
ment exemplifies the experience of America’s 


leading drum users and why they specify 
Tri-Sure Closures"’ when they order drums 


tella y r customers that genuine 


flanges (inserted with genuine Tri 


plugs and seals have been used CLOSURES 


AMERICAN FLANGE & MANUFACTURING CO. INC., 30 ROCKEFELLER PLAZA, NEW YORK 20, N, Y. 
TRI-SURE PRODUCTS LIMITED, ST. CATHARINES, ONTARIO, CANADA 
NATIONAL PETROLEUM NEWS 











LUBE PLUG—Some oil marketers will be using the 
current high tide of new model introductions as a 
means of stirring up enthusiasm among service sta- 
tion dealers for more lubrication business. Along 
with new charts and other lubrication data being sent 
to dealers, they are being reminded that new car 
owners are especially interested in careful lubrication. 
One. company is telling its dealers that the best way 
to impress the owner of a 1950 car is to give him a 
copy of a complete work ticket on his first lube job. 


SEEKS EQUIPMENT LOAN BAN—H. F. Horning, 
secretary of Northwest Petroleum Assn. and of the 
National Oil Jobbers Council, reports that the loan- 
ing and giving away of equipment to retail outlets in 
Minnesota has grown so rapidly in recent months 
that he will ask the 1951 Minnesota Legislature to 
enact a law to outlaw the practice. He already has 
several members of the legislature lined up who will 
sponsor the measure. Mr. Horning says that one 
major, in order to capture a 30,000-gal. per year ac- 
count, installed a pump, hoist and driveway and paint- 
ed the building. Such practices are becoming gen- 
eral, he contended. He pointed out that although 
some jobbers, follow the same practices, they cannot 
hope to compete on such a basis very long with 
major companies. 


GROWING HEMISPHERE MARKETS—U. S. oil pro- 
ducers, concerned with possibility of increasing 
amounts of oil flowing into U. S. from other coun- 
tries in the Western Hemisphere, should find some de- 
gree of solace in expanded programs in those nations 
for developing roads and thereby opening up greater 
markets for gasoline and other oil products. One of 
the leading organizations encouraging and co-ordinat- 
ing such developments is the International Road Fed- 
eration which now has affiliated clubs or local con- 
tacts in about 38 foreign nations. The federation re- 
cently aided the Peruvian government in soliciting 
U. S. road aid. An expert from U. S. Public Roads 
Administration surveyed the Peruvian road situation 
last month and it is expected that a team of U. S. 
technicians will be dispatched there some time this 
month to aid in administering a new five-year road 
development program. Similar aid was extended 
Brazil some months ago. What is believed to have 
been the most significant road program adopted in 
Latin America last year was in Mexico, where an IRF 
affiliated club was instrumental in working with oil 
and automotive interests and Mexican government 
to finance an extensive farm-to-market road program. 
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PRICE FORMULA STALLED— Iowa Independent Oil 
Jobbers Assn. is awaiting word from FTC and Com- 
merce Department before deciding whether to put into 
practice the proposed formula by which jobbers in 
any part of the state could determine their “normal” 
dealer and consumer tank wagon prices for gasoline 
and fuel oil (see NPN, Dec. 21, p.50). J. A. Dennis, 
association secretary, asked both agencies for an 
opinion as to the legality of the plan. Commerce De- 
partment replied its legal department was making 
further study before issuing a ruling. No reply has 
been received yet from FTC. 


DESERVES WATCHING—-Residual fuel oil is becom- 
ing tighter in the Midwest as industrial plants are 
converting from coal because of the constant threat 
of trouble in the coal mines and the growing short- 
age of coal due to the three-day work week of the 
miners. Residual stocks on Dec. 24 in the area were 
3,373,000 bbls. below comparable date in 1948. While 
there are 5,296,000 bbls. of residual stocks available 
to the Midwest, there has been a constant and rapid 
decline each week during November and December 
of 1949. And this has occurred despite an increase 
generally in refinery output of the product. With 
the exception of the West Coast there doesn’t appear 
to be any great excess of heavy fuels anywhere in 
the U. S. At the same time, kerosine is growing 
tighter in the East. Inventories of the product have 
declined steadily during November and December of 
1949, and were 1,665,000 bbls. behind comparable date 
in 1948 on Dec. 24. Reason for this seemed to be a 
matter of production by refiners rather than any 
great increase in demand since distillates were in 
heavy supply with light demand. 


MORE MILES PER GAL.—This week Nash Motors 
launches a survey to determine if sufficient people 
want a car selling at $1,000 or less. Of interest to 
oil men is fact that convertible unveiled this week by 
Nash is an experimental job powered with a foreign 
make engine delivering, Nash says, 45 to 50 miles per 
gallon of gasoline. Alternate foreign make engines 
for car include Fiat of 36 h. p. delivering 35 to 40 
miles per gallon. If survey reveals market is there, 
Nash plans to put car into production, using foreign 
engine by assembling car in U. S. plants on East and 
West Coast. If the car clicks, it could have an effect 
on U. 8S. car prices and perhaps even on auto manu- 
facturers’ shifting their design and sales thinking 
from that of power and “zippy” performance to one 
of fuel economy via smaller cars. 
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RENEWING A PLEDGE 


to independent marketers 


unbroken in 64 years! 


As we enter the New Year and try to visualize the many opportunities 


and problems it will hold for the petroleum industry, it seemed 


fitting to renew and reaffirm the policies which have for 64 years 


tied the name of Canfield so closely to the independent marketer. 


To champion the cause of the independent 
marketer as a vitally important factor in 
maintaining a free and truly competitive 
system in the American petroleum industry. 


To keep you competitive in every price 
bracket . . . in grade and kind of lubricant 
and petroleum product... and in the face 
of every kind of competition. 


To keep you abreast of the times with the 
very latest in lubrication, specialties and 
accessories that modern science and equip- 
ment can produce. 


To build your name and good will with the 
hope and purpose of making your name a 
“byword” for the finest quality and fairest 
prices in your territory. 


To make your future secure by helping you 
build up your business in a manner to as- 


sure that no one and no circumstance can 
ever take away from you the fruit of years 
of effort. 


To consider your interests as the most im- 
perative to our own interests in the full 
knowledge that our future growth and pros- 
perity is only a reflection of your own 
growth and prosperity. 


To handle your business in such a manner 
that you are completely relieved of any 
worry as to quality, delivery or service, thus 
enabling you to devote your effort 100% 
to selling: 


To give you the benefit of our 64 years of 
ripe, varied and extremely practical experi- 
ence which has taught us many do’s and 
don'ts that assure a successful and profit- 
able oil future. 


To show our appreciation in every possible way for 
the great privilege we are accorded when you select 


Canfield as your source of supply. 


CANFIELD OIL COMPANY, Cleveland 27, Ohio 


Advt. No. 196 


Plants: CORAOPOLIS, PA., CLEVELAND, OHIO, JERSEY CITY, N. J. 
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WASHINGTON—By Herbert A. Yocom 


6 Important Items Due to Come 
Before Jan. 26 NPC Meeting 


First quarterly 
meeting of th 
National Petr 
leum Council in 
1950, scheduled for Jan. 26, promises 
to be one of the most important and 
eventful in NPC history 

The council not only will elect of 
ficers at that time, but will receive 
consider and probably take action on 
reports dealing with 

Petroleum imports policy 

The Harris bill proposing the cre- 
ation of a policy 
council 


Mr. Yocom 


government oil 


The amount of crude oil produc- 
tive capacity the country should have 
in reserve against the requirements 
of an emergency 

Oil's manpower needs, as a guide 
to government in framing a draft 
policy for the next war. 

Ability of supply and transporta- 
tion to meet the rising demand for 
LP-gas, and 

Proposed changes in federal oil and 
gas leasing regulations 

> * > 

The Navy is now within three 
years and $26 million of having the 
answer to the $50 million question of 
whether there's oil to be found in 
economically worth-while quantities 
in Alaska up at the tip of the North 
American continent in Naval Petro- 
leum Reserve No. 4 

If by the end of ‘52 the 14 or 15 
wells still drilling or to be drilled 
haven't turned up anything, the big 
gamble will be written off as a fail- 
ure Until then, however, no one 
shows a sign of giving up hope that 
this pioneering venture under un- 
precedented conditions will eventu- 
ally find liquid gold 

Eight wells and 19 core holes have 
been drilled to date and all have pro- 
duced a showing of oil. The trouble 
has been that none have found reser- 
voir rock; the rock is so tightly 
packed that the oil cannot be forced 
through it. So the search must go 
on, in the belief—backed firmly by 
Congress, so far that 
somewhere, in the bleak area north 
of the Brooks and Endicott Moun 
tain ranges, where the earth is semi 
frozen to 900 ft. below the 
the big discovery will be made 


someday 


surface 


‘ ‘ . 
One twe three four hike 
Charles Rayner, who closed up offi 
Dec. 31 as Washington representa 
tive of An 
takes over on Jan 


erican Independent Oil Co 


16 as oil boss at 
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National Security Resources Board 
He will succeed Col. G. H. Voge! 
who is moving on to the post of 
Quartermaster, Third Army with 
headquarters at Atlanta, Ga 


. . . 

INSIDE INTERIOR Interior De 
partment continues to propagandiz 
for bigger and bigger appropriation 
by, among other things, bragging 
that its Bureau of Land Management 
in 1949 collected about $38 million 
for the government from administra 
tion of public lands. Says the depart 
ment: “This figure acquires new sig 
nificance when you realize that a! 
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most $7 is earned for every one dol- 
lar of appropriation” Incidentally 
if Interior Secretary Chapman wants 
also to save some money for the tax- 
payers he might investigate the mai! 
ing of press releases by the depart 
ment, On a recent morning, the post 
man delivered no less than eight re 
leases in as many franked envelopes 
all posted between the hours of 6 and 
8 the previqus evening. Seems a lit 
tle co-ordination of envelope stuffing 
is indicated Speaking of stuffing 
it's a widely held secret that C. Gir 
ard “Jebie” Davidson, the ultra-lib 
eral assistant interior secretary, may 
be quitting soon to run for U. 8. sen 
ator out in Oregon No one is sure 
yet who'll succeed Mr. Chapman as 
undersecretary at Interior, but W. E 

sill” Warne, the ex-newsman and 
now assistant secretary who wants 
to build a synthetic liquid fuels plant 
in Alaska, is a good bet provided the 
job is not peddied as a patronag: 
plum. He etands ace high in Chap 
man's esteem 





MIDWEST—By Leonard Castle 


Institutional Advertising by Oil 


Companies Seen Growing in '50 


An important 
advertising trend 

Mr. Castle of 1949 which is 

likely to be de- 
veloped further in 1950 is the use of 
institutional advertising by individual 
oil companies 

Many companies sponsored ads to 
explain and protect the American 
competitive enterprise system, using 
their own operations and the way 
they benefit the community, as ex- 
amples of the reason why democracy 
is the best of all governmental sys- 
tems. This type of advertising, in 
the words of one advertising execu- 
tive, “does a job for the country, the 
industry as a whole, and the company 
itself.” 

“There now is a more universal 
appreciation among industry execu 
tives of the part advertising can and 
does play in promoting the industry 
as a whok this executive said It 
is not merely a matter of getting the 
consumer to purchase the product 
of your company It helps increase 
the total consumption petroleun 
products and suggests uses for them 
that might not be made otherwise 
As top management becomes more 
appreciative of the part advertising 
can play, they are making availabl 
the funds to do a better job. They 
are more alert to the over-all im- 


portance, the dignity and the force- 
fulness of proper advertising for the 
benefit not only of individual com- 
panies but the industry as a whole.’ 

> al > 


At the same time that the com- 
panies were extending their use of 
institutional advertising, their prod- 
uct copy was becoming more com- 
petitive, with emphasis placed on the 
superior performance of their in- 
dividual products. And this trend 
too, is likely to continue at an ac 
celerated pace in 1950 

There were two major factors re- 
sponsible for the increased adver- 
tising competition in 1949, and they 
will carry over into 1950. One was 
the greater availability of petroleum 
products. The other was the general 
improvement in the quality of prod 
ucts, which each company sought to 
present forcefully and convincingly 
to the consuming public 

This meant that the companies had 
a new and dramatic story to present 
to the consuming public They had 
greater quantities of products to 
ell than ever before, and the quality 
of the products was the highest in 
history. This resulted in newspaper 
radio, television, magazine and bill 
board campaigns making strong com 
petitive claims as to the quality of 
the products—claims which were sup 
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ported by developments in the lab- 
oratories ana refineries 


Here are some examples of 1949's 
competitive ads 

Indiana Standard “Best Winter 
Gas You Can Buy! One-Second 
Starting! 19% faster warm-up! New 
and Better 1950 White Crown Gas!" 

Phillips “When It Comes to ‘Quick 
Get-Away’ This Gasolirie’s Got It! 
Phillips 66 is ‘Controlled’ to Give Fine 
Performance Summer, Winter, Spring, 
or Fall!" “You Need It Now! Win- 
ter-Blended Phillips 66. A Different 
Blend of Gasoline for Cold Weather.” 

Socony-Vacuum “Maximum Car 
Power.” “Unexcelled All Around 
Premium Quality!” “Instant Action 
All the Miles You Can Pack in a 
Gallon!" 

Pure—“One More Way to Sure 
Starts All Winter Long Pure 
Premium and Pure-Pep Gasolines 
vaporize quickly even in extremely 
low temperatures. Keep your tank 
filled with one of these fine gasolines 
for quicker starts and faster warm-up 
this winter!” 

Ohio—“Uncaged Today . the 
new multi-million dollar fuel that 
brings your car a kind of performance 
never before thought possible. Mara 
thon ‘Cat’ Gasoline Gives your car 


jungle-cat smoothness and power. 
Less shifting in traffic and on hills.” 

Shell——“Most Powerful Gas Your 
Car Can Use.’ 

Sinclair-—“Stop at This Sign for 
World's First Anti-Rust Gasoline. 
Contains the New Anti-Rust Ingredi- 
ent—-RD-19—-Developed by Sinclair 
Research.” 

Cities Service—Growing Fast . 
for 4 Good Reasons 1. Skilled, 
neighborly service. 2. Finest petrol- 
eum products. 3. Great new facilities. 
4. Alert, modernized marketing.” 

Speedway Petroleum Corp., Detroit 

“Up Goes the Octane of Speedway 
79 Stratofuel, meaning higher octane 
and more anti-knock power than any 
other gasoline, regardless of price!” 


One advertising executive predicted 
that the “travel theme” would get 
more attention in 1950 than ever be- 
fore, and that more highway maps 
would be ordered and distributed for 
advertising purposes than at any 
time in the past. Americans always 
have been travel conscious, he said, 
and today, with the number of cars 
on the roads at an all-time high 
oil companies, through the judicious 
use of advertising, should be prepared 
to promote the travel market to the 
fullest possible extent 





ATLANTIC COAST—By Raymond E. Bjorkback 


Consolidation of API's HQ 
Includes Expanded OIIC 


API headquar 

ters in New York 

Mr. Bijorkback is thes 
lays with the 

kind of activity marking a refinery 
with a new manager and supe rintend- 
ent, when latest-type catalytic crack- 
being installed and 


astir 


ing equipment is 

made ready to go on stream 
Through it all, the expectancy of 

the new products to come runs high 


Scattered New York offices are be 
ing gathered 
plans are to have all eventually on 
om floor 
Marketing are to be moved in fron 
Washington “outside only 
Transportation in 
Production in Dallas 


under one roof and 
Divisions of Safety and 


leaving 
Washington and 


Outworn equipment and furnishings 
are going out, and new items neede 
are coming in. Accumulations of re« 
ords and literature which have serve 
their purpose have been discarded by 
the truckload 
ing held on scores of problems and 
When the consensus 


Conferences are be 


suggestions 


favorable, it's Let's do it and 
the place hums 

Administrative and organizational 
talent is being spent with a deft hand 
on the API by Acting President Baird 
H. Markham, backed up by the new 
board chairman, Cities Service’s W 
Alton Jones. Chairman Jones, inc 
dentally, plans to devote a day a 
week to being physically on the API 
job 

Over-all, the effect on the head- 
quarters staff is a sparkling moral 

This is especially pronounced in the 
Division of Information, where the 
new administrators have encountered 
some of their toughest problems in 
effecting absorption of the Oil In 
lustry Information Committee field 
service built up by the Fred Eldean 
organization 

Now the information division's 
spirit is being further heightened by 
addition of ONC support from con 
panies which have heretofore hung 
back, including two companies on the 
West Coast 

rhus is shaping up what promises 


to be the most realistic and effective 
information service the API has ever 
had 
al > > 

A greater volume of material will 
be supplied to the various publicity 
outlets directly by an expanded staff 
of specialists (see Dec. 21 NPN, p. 5) 
And as much material as the OIIC 
districts feel they can adapt to local 
purposes advantageously will be sup- 
plied them 

More feature stories and economic 
studies of the industry and its works 
will go out, along with “spot” news 
A long list of possible stories already 
has been made up—stories on the re- 
search on which the API itself spends 
$400,000 per year, stories on stand 
ardization of equipment in the indus- 
try, the way the industry utilizes 
even the carbon which forms on the 
catalyst employed in the refining proc- 
ess, and how all of these add up to 
benefits to the consumer 

Material for the OIIC program will 
be “decentralized” as never before. It 
will be sent to district chairmen in 
such form that it will lend itself read- 
ily to processing into regional stories 

truly local stories, and not just 
stories attributed to local men 

How fully the “grass roots” factor 
s being recognized will be demon- 
strated when the OLIC meets on Jan 
16-18 in New Orleans. District chair- 
men will, for the first time, have vot 
ing power in the committe If they 
should vote as a bloc on some par- 
ticular question, theirs could well 
be the deciding voic« 

Soe 

Full line-up of the OIC for 1950 
is as follows (district chairmen iden- 
tified by their districts) 
Officers 

Freyermuth, Jersey 
chairman; William J 
Socony-Vacuum, vice chair- 
man (Great Lakes); P. C. Humphrey, 
The Texas Co., vice chairman; S. K 
Smith, Smith Oil & Refining, vice 
chairman; H. B. Miller, API, execu 
tive director; J. S. Cooke, API, s« 
retary 


George H 
Standard 
Gerwe 


Members 


Walter E. Black, Standard Oil of 
Pennsylvania (Middle Atlantic); G 
Stewart Brown, Standard Oil of Cali 
fornia; Douglas Campbell, Pure Oil 
talph C. Champlin, Ethyl Corp.; Jack 
Clarke, Lion Oil; H. L. Curtis, Shell 
Fayette B. Dow, National Petroleun 
Assn.; J. L. Dupree, Socony-Vacuum 
Upshur Evans, Standard Oil of Ohio 
W. N. Finnegan, Jr.. Humble eS 
Haines Finnell, Union Oil of Cali 
fornia; M. S. Hauser, Ohio Oil; Wal- 
ter L. Holmgren, W. H. Barber Co 
(Minnesota-Dakotas); W. R. Huber 
Gulf Oil; J. B. Hutchinson, Aetna Oil 
(Ohio, Kentucky, Tennessee); O. Y 
Kirkpatrick, Pure Oil (Southeastern) 
J. A. Lentz, Continental; Clarel B 
Mapes, Mid-Continent Oil & Gas 
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Assn.; George D. McDaniel Socony- 
Vacuum (New York-New Jersey); 
George F. McMillan, Gulf Oil (Rocky 
Mountain); L. C. Pfaff, Socony-Vac- 
uum (Missouri-lowa-Nebraska); Con- 
ger Reynolds, Standard Oil of In- 
diana; Richard Rollins, Atlantic Re- 
fining; Bernard F. Shea, Esso Stand- 


ard (New tIngland); Charlies E 
Simons, Texas Mid-Continent Oil & 
Gas Assn.; Guy Tate, Magnolia Pe- 
troleum (Gulf - Southwest); Merle 
Thorpe, Cities Service; Harry A 
Trower, Phillips Petroleum (Kansas- 
Oklahoma); Franklyn Waltman, Sun 
oi 





PACIFIC COAST—By Frank Breese 


Big Pipe Line Project Reflects 


California Natural Gas Use Rise 


“alifornia 

‘ ype 

Mr. Breese 1“ ject aoe 

! s the 

development of natur: is as an in 
dustry in this part of the country 

It's the 1,606-milk ve line 
eventually will 

and northern Ca 

Just the other dey the Pacific Gas 

& Electric Co. announced « pletion 
of the first 80-mik ‘ n of the 
‘super inch” natural gz pipe lime 
running from Liané Milpitas 

both of lich ar elow th San 


which 
West Texas 


Francisco Bz district That 


ti is per 
tinent since 


spread of 


an extensive systen This unit has 


marks the 


been connected with the existing lin« 
from Kettleman Hills in the San 
Joaquin Valley to yitas where 
gas from the valley oil fields is de 
livered to the company’s tr 
sion network 

Since then construction has been 


ansmis- 


shifted to the southern end of the 
route at Topock, Ariz 1 yver the 
California border The iper inch 
between Topock Milpitas 
measure 506 miles At Topo 
will join the 1,100 miles of main be- 
ing built by the El Paso Natural Gas 
Co. to Texas and New Mexico fields 
Target date for completion of the 
whole project is just a year from 
now, January, 1951 At the outset 
the capacity is expected to be 150 
000,000 cubic feet of natural gas a 
day, with an ultimats 
500,000,000 cubic feet 
The project represents a hugs 
investment Pacific Gas & Electric 
is building 506 miles of 34-inch line 
as Well as additional lateral lines and 


capac ity of 


compressor capacity at an estimated 
cost of $55,519,000 The 34-inch line 
is the largest 
ized for any natural gas pipe line 


diameter ever author 


El Paso Natural Gas Co. is spend- 
ing an estimated $52,456,032 to build 
some 460 miles of line and additional 
field lines 

> > > 

Last summer the California Publi 

Utilities commission ruled that 21.5c 
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was a fa ark e per thou 
sand cubic eet of gas This was 
an increase of 6: over the old con- 
Significance of this rul- 
ing is underlined by the fact that 
about 13% of 
output of the 
nation and is importing a huge vol- 


tract price 


California consumes 
the entire natural gas 


ume from out of state 


It is figured that gas from the 
Permian Basin of Texas reaches the 
California bord at 16.5c per thou- 
sand cubic feet Sy ithe time 
it gets into the Southern California 
listribution system, the cost is up 
Wher 
the pipe lines are built, the gas will 
reach northern California at a cost 
of around 25c per thousand 


to 23.5 or.24.5c a thousand 


Natural gas is still cheaper thar 
fuel oil; but with the decline in fuel 
oil prices, fuel oi] becomes a stiff 
competitor Some claim that the 
comparative costs are fairly even 
Against this, of cours« is the 
background of a 
gas industry nationally Men in this 
in the West have been 
cheered and amazed by reports of the 
American Gas Assn. and Gas Ap 
pliance Manufacturers which clain 
that gas furnace sales are 35° over 
1948, and gas heating boiler sales 
ip 30% 


booming natural 


business 


An American Gas Assn. survey 
showed 6,600,000 families using gas 
for space- and house-heating and pre 
dicts 693,000 new customers in 1950 
The gas utility industry counted 23 
763,400 customers, reporting an in- 
crease of a half million in a year 
Revenues were computed at $1,694 
331,000, an all-time high which repre- 
sents a 7.3° increase over 1948 

If California can figure on 13% of 
those various figures, a big business 
is getting bigger; and completion of 
that first section of the “super inch” 
is really significant 

> > > 

While speaking of natural gas, a 
discovery by Sunray Oil Corp., Pacific 
Petroleums, Ltd., and associates was 
reported in the Peace River area of 
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nerthwestern British Columbia. This 
is of interest in the West, too, be- 
cause of the proximity of the field 
to the proposed West Coast Trans- 
mission Co. pipe line across northern 
Alberta and British Columbia to the 
Pacific Coast 
> > > 

Two more pertinent projects were 
reported in the Northwest by majors 
In Seattle, General Petroleum com- 
pleted a loading rack at its Harbor 
Island plant, with a value unofficially 
estimated at $130,000. This was built 
in the last five months 

The rack was designed to expedite 
bulk fuel loading into delivery trucks 
The rack can load six 
tankers simultaneously 

In Point Wells, Wash., Standard 
Oil of California expects to start 
building an asphalt refinery to meet 
the growing demand for asphalt prod- 
ucts in that region This installa 
tion is slated for completion about 
the middle of 1950 

Facilities will include a modern 
vacuum distillation unit, office build 
ing, insulated storage tanks and com- 
plete truck and rail loading accom 
modations. Crude oil for the opera 
tion will be transported by tanker 
from California 


of customers 


. > > 

Sale of controlling interest in Re 
public Petroleum Co. of Los Angeles 
to H. H. Myers, of Dallas, Tex., was 
reported to the Los Angeles Stock 
Exchange Mr. Myers, president of 
Republic Petroleum Co acquired 
951,803 of the 1,049,500 shares of 

mmon stock at $5.50 a share 

Extensive modernization of its Is 
lais Creek storage terminal in San 
Francisco is being undertaken by 
General Petroleum 

The plant was acquired by GP 25 
years ago and provides petroleum 
products for all of the San Francisco 
area and peninsula points as far 
south as Redwood City In turn, 
the plant is supplied by barge from 
the company's main terminal in Oak 
land Approximately two acres is 
presently occupied with an additional 
120 ft. leased to allow for expansion 

Improvements include replacement 
of present 28,000-bbl. capacity stor- 
age with new tanks of 17,000-bbl. ca 
pacity. The new tank will consist of 
four 3,200-bbl, tanks and two 1,700 
bbl. tanks of the floating roof type 
which minimize loss of gasoline 
through evaporation Other struc 
tural changes will be reinforcements, 
improvement of fire wall and rehabil- 
itation of piping layout 

In addition, a new loading rack 
metered with the latest efficiency and 
safety equipped with 
sprinkler system in case of fire 

The plant maintains 19 employes 
and is located in the northern Cali- 
fornia division of General Petroleum 
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Arthur J. Daniel 


rhe new president of the National Lubricating Grease 


Institute, Arthur J. Daniel, is a veteran grease man with 


has been active in the NLGI since it was organized 


1933 and was one of those present at the first meeting 


when the group was founded 


He has served as vice president and chairman of the 


program committee in the past 


Mr. Daniel also is president of his company, the Bat 


\$ years’ experience in the grease industry He also 


tenfeld Grease & Oil Corp., which he helped start in 1919 


when he and Jesse R. Battenfeld managed to secure the 


necessary capital 
torn in Cameron, Mo Aug. 16, 1892. Mr. Daniel 


moved with his parents to Kansas City, Mo His 


position Was as a hemist for a local drug company 


where he established the basi chemical background 


which was to serve him well in later years 
On April 1, 1916, he ined the Kansas City branch 


the Stevens Grease & Oil Co. and had the benefit of 


the 


tutorage of A. J. “Dad” Stevens, who was an early pioneer 


in the manufacture of lubrichting greases World War 


I found Mr. Daniel in unifor but afte war he 


turned t the Stevens company v F he Stevens 


Kansas C plar ! an Ct ends W 


Kansas 
forces 
The Battenfeld company 


growth and its slogan Business Is Ingreasing 
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New Head of Grease Institute 
Has Made Lubes His Life Work 


tory of progress which has made Battenfeld one of the 
largest Independent manufacturers of lubricating greases 
in the world. In additivn to lubricating greases the com- 
pany manufactures waterproofing products All ship- 
ments from company's plants are under the private labels 
of customers. Mr. Daniel became president of Batten 
feld in 1947 
Proudest achievement of Mr. Daniel is his successful 
courtship of Jesse Mae Calkins whom he married in 
December, 1916 They have a daughter 3Zarbara, wh 
has been a close companion and fellow traveler on the 
many visits he far corners of the world \ 
family mar Mr. Daniel, with his wife and 
laughter, have a joint hobby of collecting bells and 
olored camera studies from famous places over the world 
Mr. Daniel has found time to engage in many chari 
table activities in addition to his work in the grease ir 
justry He is vice president of the Missouri Society for 
; l idrer past president and director of the 
y (Mo.) Society for Crippled Children, past 
f the B Club of Kansas City, a member of 
Ararat Shrine an Ide f the Country Club Christian 
Churet He . voted much tin to the ] 
YMCA 
bership in the Missior 
Mercury Club, the Kansas Cit 
erican Petroleum Institute, ar 
API 
casional rolfer, Mr. Daniel 


er on the first tee 
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Oil Imports, Marshall Plan 
Fight Stacks up in Congress 


12 Jobber Groups File Brief in Supreme Court 
Attacking FTC-Indiana Standard-Detroit Ruling 


NPN News Bureau 

WASHINGTON A full-scale fight 
over oil imports and the effect of 
the Marshall Plan on the domestic 
petroleum industry loomed as Con 
gress convened again here this week 

Independent producers will push 
forcefully for some sort of legislative 
curb on imports, while economy- 
minded congressmen probably will 
cite the recent British restrictions 
on American oil companies as one 
reason itor cutting appropriations for 
the Marshal! Plan 

The Independents see American oil 
barred from British markets try- 
ing to get into the U. S. market place 

While the major spotlights were 
turned on Capitol Hill, two other 
developments held the interest here of 
oilmen 

These were the filing of a brief in 
the U. S. Supreme Court attacking a 
lower court ruling in the FTC-Indiana 
Standard-Detroit Case, and the sub- 
mission of a report to President Tru- 
man by Commerce Secretary Sawyer 
on the results of the latter’s nation- 
wide business tour 

The 12 jobber groups, represent 
ing 2,823 members, contended that 
the ruling by the Circuit Court of 
Appeals against Indiana Standard 
would, if allowed to stand deal a 
death blow to those jobbers whose 
suppliers all sell to retailers in the 
Same area 

They asked the high court, which 
will hear arguments in the case on Jan 
9, to reverse the Circuit Court's ruling 
that Indiana Standard violated the 
Robinson-Patman Act by selling t« 
Detroit area markets at different 
prices, even though Indiana Standard 
lid so in good faith to meet the 
lower price of a competitor 

Secretary Sawyer, in his report to 
President Truman, said he had found 
that in the Southwest area the only 
discouraging factor was declining pro- 
fuction of oil 

Without taking a stand one way or 
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another, Mr. Sawyer reported 

“An exception to the otherwise sat 
isfactory picture given me on condi- 
tions in Texas and Oklahoma con- 
cerned a falling off in domestic crude 
oil production and in employment in 
that and relative fields. A number of 
Independent oil producers, representa- 
tives of firms doing drilling or selling 
supplies and equipment in the oil 
fields, as well as union officials 
ascribed the situation to the high level 
of crude oil imports by American 
firms, particularly those in the near 
East 


“They asserted that only through 
vigorous exploration and development 
work in domestic oil fields could ade- 
quate oil reserves be assured they 
were greatly concerned over the ef 
fect of continued imports on the price 
structure of the industry. Those ex- 
pressing these views seemed generally 
to favor some reduction in crude oil 
imports, though there was no uniform 
suggestion made as to the specifi 
level which should be permitted.” 


Would Restrict Jobbers 


In its brief filed in the Supremes 
Court, the 12 jobber associations said 
the Circuit Court ruling (which was 
made in upholding an FTC cease and 
desist order against Indiana Stan- 
dard) not only would fall heavy upon 
jobbers whose suppliers also sold to 
retailers in the same area, but would 
restrict the “opportunities of jobbers 
generally.” 


The lower court ruling “alarmed 
jobbers, the brief stated, when it ad- 
vised Indiana Standard that in order 
to comply with the 
either 


1. “First discontinue selling to 
wholesalers at a price different than 
that made to retailers The peti 
tioner (Indiana Standard) argues 
that this is an elimination of whole- 
salers, If this be true, it is elimina 
tion only where their existence cannot 
be justified except on the exploitation 


ruling it could 


of a differential in price not justified 
by any cost savings to obtain that 
price. This does not impress us as 
either illegal, unwarranted, or un- 
just.” Or 

2. “Secondly, the petitioner may 
under the right to choose its custo- 
mers refuse to sell to wholesalers 
who sell to retailers below the price 
the petitioner makes to its own re- 
tailers 

Jobber groups said this “conclu- 
sion” of lower court that elimination 
of nation’s 12,000 jobbers is neither 
illegal, unwarranted nor 
“compelling reason for 
brief 

“We do not believe that conclusion 
could have properly been reached 
with a full understanding of its im- 
pact or of the importance of job 
bers as a factor in the competitive 
marketing of petroleum they de- 
clared 


unjust is 
filing its 


Base Attack on 4 Points 


Jobbers centered their attack on 
FTC order on following four princi 
pal grounds 

1. Order will not prevent jobbers 

most of whom usually sell some 
small part of their products directly 
through their own service stations 
from buying at tank car prices, even 
though they are cut off from their 
old suppliers 

2. Order will effectively prevent 
jobbers from obtaining their supplies 
from refiners engaged in dual distri- 
bution 

3. Meeting the prevailing jobber 
price in good faith does not injure 
competition and itg prohibition is con 
trary to settled national policy; and 

4. The commission's construction of 
Robinson-Patman Amendments to 
Clayton Act that good faith meeting 
of a competitor's equally low price 
is no defense against a price dis 
crimination charge is 
and illogical 


“unreasonable 


In explanation of its first point 
jobbers said if any small retailer ex 
pands his storage facilities to ex- 
tent he can handle car-load quantities 
of gasoline, he can purchase at tank 
car prices whether or not his old 
supplier “likes it or not Others 
they said, will supply him 

tobinson-Patman amendment, job- 
bers continued, does not apply to 
sellers (refiners) who sell only at 
wholesale in tank car quantities 
Therefore, jobbers reasoned, custo 
mers of these refiners “may resell 
either at retail or to retailers below 
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the going tank wagon price without 
consequence to either the refiner or 
the jobber 

In regard to their second point of 
opposition against order, jobbers as- 
sert it would them into 
“maintaining rigid resale prices, fixed 
by petitioner's tank wagon 
price, under penalty of being cut off 
from their source of supply 

FTC order, also, it 
force who 
Stations to buy their 


“coerce 


posted 


said, will 
operate 


was 
jobbers service 
gasoline fron 


suppliers who sell only to tank car 

buyers 
“Present dual suppliers will be en 

compelled,” said 


their 


couraged if not 


brief “to buy out jobbers in 
order to protect desired distribution 
This is directly contrary to the 


mission's pre ssed objective of seek 


Com 
ing to prevent acquisitiong that les 
en competition 
Unwarranted and Unjust 
FTC order 


liscount 


would permit a 
equal to 
sales to jobbers, continued brief. But 


jobber 
Savings in cost on 
it declared to make the re 
finer's in cost the 
of the margin is 
Varranted and unjust It 

further concentration in the 
il industry by forcing 
to take over the distribution 
tions 


saAVINgS measure 
both un 


would re 


obber's 


sult in 
some refiners 
fum 
now performed by many of the 
jobbers 

Cost 


allow the jobber a 


! » only the major oll 
ompanie (which 


time 


of distribution 
is subject to fluctuation 


to time 
for planned 


from 


leaving the jobber no basis 
business operation). As 
that the Independent 
ibute gasoline as e 
ally as the major oil 
the cost 


suming jobber 


an dist: onomi- 
companies 
saving differential would al 
low him nothing for return on in 
vestment, profit or general overhead 
Obviously this means the elin 


i ination 
of the jobber, at least 


as far as his 
obtaining 
distribution jobber 


his supplies 


from a dual 
Jobber associations ining in the 
filing of tl Detroit case 
cluded 


brief i 
Petroleum Assn 
Ohio leun Marketers Assi 
Illinois Marketers Assn 
Indiana Independent Petroleum Asan 
Iowa Independent Oil Jobbers Assr 
Wisconsin Assn South 
Dakota Independent Oi] Men's Assn 
Nebraska Petroleum Marketers, Flo 
Independent Petroleum Mar 
keters Assn., P« yivania Petroleun 
Assn Virginia Petroleun Jobbers 
Assn., and North C 
bers Assn 


State 


seul 


Petroleum 


rida 


Secretary Sawyer 
listed the 


heard 


President also 
other 


businessmen in his tour of thx 


views he express 
tion 
1. Thoughts wer 


expressed also a 
Lake 

foreign oil imports were 
operations of small pr 


conferences in Salt City and 
Denver that 


injuring the 


12 


ducers’ who were said to be experi- 
encing “difficulty in matching the 
production costs and thus the crude 
oil prices of the larger firms.’ 

2. Representatives of oil industry 
workers in the Southwest “expressed 
a desire that industry return to a 36 
hour week as a means of 
employment 

3 In with 

[ encountered repeatedly and ir 
practically all of the areas visited 
throughout the South, Middle West 
and West complaints from small busi- 
regarding their difficulties 
in competition with co-operatives who 
get special tax 
complained that it was ncreasing 
ly difficult for them to pay the 
which the 
they 


spread 


connection taxatior 


nessmen 


advantages Th 


taxes 
government 
with 
same activities which 
those 
1. A great deal of confusion exists 
as to what is and 


requires while 
compete enterprises 
gaging in the 
are relieved from taxes 

what is not per 
under federal legislation and 
These 
attention by 


missible 


regulation of business prob 


lems are being given 


the President's Committee on Busi- 
ness and Government Relations 

5. Three most frequently mentioned 
measures for overcoming the shortag« 
of risk capital 


business for 


available to privat« 


financing business ex 
pansion were as follows: (a) elimina 
tion of so-called loubl« 
by which is meant the 

on corporation 


taxatior 
original tax 
earnings followed by 
tax against individual 
ment ib) 
tion 


dividend 
liberalization of deprecia 
allowances thus not only er 
tf new 


pay- 


couraging purchasing equip 
ment through reduced costs but 
other 


nterpretation of Sec 102 ' of 


aiso 
stimulating industries ) 
liberal 
Internal Revenue Act to permit small 
businesses in retair 
shar f earnings as working 
without running the risk of 


i 


particular, to 
a larger 
apita 
on the whole 
immediate future 
bable that busi 


present le 


isiness 


early par 


Summer Research Octane Ratings of Gas’ Show 
Gain, Averaging 819 (Re 


WASHINGTON~ Bureau of Mines 
semi-annual survey of motor gaso 
both 


grades up one to 


lines shows octane ratings of 
regular and pre u 
two numbers last summer over two 
previous summers 

verage for regular grade was 81.9 
Research last summer, compared with 
80.1 in 1948 and 80.2 in 1947 


for premiu 


Average 
1 grade was 88.0 Researcl 
last summer, compared with 86.1 in 
1948 and 85.9 in 1947 
Bureau reported ce 
Motor Method 
past three 


rresponding 
octane numbers for 
summers as foll 

lar grade, 76.4, 75.2 and 7! 
um grade, 804, 79.5 and 
noted that 1949 summer 
were considerably higher than ratings 
of wartime 


averages 


summer gasolines 
Tests conducted by bureau 
under co-operative agreement wit! 
API ata cover 200 cities in 17 mar 
keting areas of U. S., the 1949 sum 
mer survey including 2,911 samples 
obtained at service stations of about 


were 


najor and non-major companies 

au’s report addition 

to Research and Motor Method octane 
volatility 


shows in 
nbers characteristics 


distillation gravity, corrosion 
content and tetra- 


Included also are 


rangé 
properties, sulfur 
ethyl lead content 
charts con 


characteristics 


paring 


Faso om revious summe 


report may 
tained by writing to Bureau of Mines 
Publications Distribution 
1800 Forbes St., Pittsburgh 13, Pa 
and asking for Report of Investiga- 
1644 National Motor-Gasoline 


Section 


t ns 


gular), 88 (Premium) 


1949 
ng table shows average Re- 
Met 


regular and 


Survey, Summer 


hod octane numbers of 
grade 


of 1949 by 4 


premiun 
gasolines in st mel 
tricts 

Re, Pre 
viar miem 


District Price Price 
Northeast area 1 


Mid-Atlantic Coast States 


i 


Michigan 
Nerth Iilineis area 


Central Mississippi area 


Lower Mississippi area 
North Plains area 
Central Plains area 


weastert MI 


I 
South Piains area 
thw t Mis 


Texas 
ountain States 


ex we 


Nerth Mountain States 
M : e te 


Pacific Northwest 

‘ ! “ 
Northern California 
Southern (California 
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California Standard's 
Collier Resigns Post 


SAN FRANCISCO—-H. D. Collier 
has resigned as board chairman of 
Standard Oil Co. of California, ef- 
fective Dec. 31, 1949. At the board's 
request, however, he will continue as 
a director and chairman of the fin- 
ance committeee. R. G. Follis, vice 
chairman and former president has 
been elected new board chairman 
while T. S. Peterson will continue as 
president 

Mr. Collier, who joined Standard in 
1903 as a salesman, has been a direc- 
tor since 1924. He became a vice 
president in 1931, was elected presi- 
dent in 1940 and board chairman in 
1945 

Mr. Follis joined the company in 
1924 as a refinery engineer and has 
been a director since 1942. He was a 
vice president from 1942 to 1945. 
president from 1945 to 1948, and 
since that time, vice chairman of the 
board. He directed Standard’s war- 
time refinery expansion, the postwar 
development of research, and _ the 
conversion to peacetime operations 
For the past two years he has been 
identified with Standard’s East Coast 
and foreign operations, including the 
‘ompany’s interests in the Middle 
East 


Self-Serve Safety Rules 
Adopted by Richmond, Va. 


Special to NPN 
RICHMOND, VA.--Ordinance was 
passed here Dec. 27 by City Council 
spelling out safety regulations for 
self-serve stations operating within 
city limits 
Public Safety Director R. R. Foster 
said ordinance requires self-serve op- 
erators to obtain special permit from 
his office and prohibits: drunks or 
incompetents from using self-serve 
pumps, operators from unlocking 
pumps when customers are smoking 
or engine is running, and use of auto- 
matic shut-off nozzles equipped with 
devices to hold nozzle open when op- 
erator’s hand is removed 


Humble’s Harbor Island 
Terminal Being Revamped 
NPN News Bureau 

HOUSTON—Humble Pipe Line Co 
will tear down present wooden 
wharves and replace them with 
larger steel wharves as part of re- 
building program at its Harbor Island 
terminal on the Corpus Christi ship 
channel 

Company said new wharves, 300 
ft. long and 27 feet wide, will enable 
two 720-foot tankers to dock and 
load crude oil at same time. It also 
will be possible to load or unload a 
tow of three barges simultaneously in 
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a new barge slip, 110 ft. wide and 
390 ft. long 


Station Sells 18,311 Gals. 
Other work includes dredging of On Opening Day in Houston 
berthing area, 35 ft. deep, 300 ft 


wide and 2,000 ft. long, which has NPN News Bureau 
been finished; laying of larger pipe HOUSTON—-Despite rain which fell 
lines to docks and addition of 55,000 during its entire opening day, Humble 
bbl. ballast tank. Pumping equip- Oil & Refining Co. reports new serv- 
ment, with capacity of 45,000 bbls ice station here sold 18,311 gals. of 
per hour to all docks, will remain gasoline, 71% of which was premium 
unchanged. Entire project is sched- grade. Humble said it believes this 
uled for completion in about six marks a new world’s record in open- 
months. ing day gallonage 


State Breakdown on Bulk Tank Stations Given 
NPN News Bureau 
WASHINGTON—-Commerce Department's Office of Domestic Commerce 
report on “County Business Patterns, First Quarter, 1948," 
by states of petroleum bulk plant stationg. Breakdown divides plants in cate- 
gories according to number of employes 


gives breakdown 


While total number of reporting units for U.S. is 15,043, this does not 
necessarily mean there are that number of petroleum bulk tank stations (bulk 
plants and terminals) 

Commerce Department explains it this way 

“A reporting unit is normally a single place of business, engaged in a 
single business activity, and operated by a single employer. In this respect, 
it is the same as an establishment. In some cases, however, a reporting unit 
may consist of several establishments, where a single employer operates two 
or more establishments of the same business activity in a single county, or 
state. Such establishments may then be 
statewide reporting units.” 


grouped into county wide or 


Breakdown of bulk tank stations follows 
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Forecast Expected to Indicate 3.5% 
Boost in Oil Demand in 1950 Over ‘49 


Mines 


for U. 8 


Bureau of 
outlook 


forecast of 1950 
oil is expected to 
total demand 
15 At the same 
will report that 
up a fraction of 
that of 1948 instead 
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weather conditions which 
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around 
probably 
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million 
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A study of the 
by NPN reflects 
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table below stocks 
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residual in Midwest and 
kerosine in East for the past eight 
weeks with 1948 figures for compari 
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November U. S. Gasoline 
Tax Receipts up Slightly 


NPN News Bure 

WASHINGTON Federal tax col 
lections on gasoline rose to $43,363 
240 during November as compared to 
$42,516,039 for same month a 
Internal Revenue 


year 


ago Sureau re- 
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ports. Lub ing oil collections wer 
down to $6,262,734 from $6,361.24¢ 
collected during November, 1948, and 
receipts on transportation of oil by 
pipe line increased to $1,773,749 fror 
$1,339,218 
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California Oil, Maine Coal 
Company to Build Terminal 


NPN News Burea 
Pocahontas Fuel Co 
Inc., exclusively a coal operator since 
1882, and The California Oil Co. have 
formed Pocahontas Terminal Corp 
of Delaware which build the 
rminal in Maine at 
Portland, according to Poca- 

President O. L. Alexander 


NEW YORK 
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Deaths 


Herbert RK. Gallagher, 66, who 
played a leading role in establish 
ment of Shell Oil on the Pacific 
Coast and, in 1932, became presi- 
lent of Consolidated Oil Corp. (Since 
named Sinclair Oil Corp.), died Dec. 
31 at his home in Woodside, Calif. A 
charter member of API and an API 
director 1921 to 1945, he re- 
tired as Sinclair president in 1940 
but served PAW director for the 
West Coast during the war. He was 
the first president of Shell Develop 
ment Co Shell Chemical Co 
president of Shell 
went to Consolidated 


from 


as 


also of 
and was senior vice 
Oil when he 
1932 


Walter Lee McClanahan, 59, for- 
mer president of McClanahan Oil Co., 
Independent producer and one of 
pioneer wildcatters in Chippewa Field 
f£ Mt. Pleasant, Mich died of a 
heart attack Dec. 24 at Sea Island 
Ga. Burial took place at Sea Island 
Dec. 26. McClanahan wildcatted 
n Kansas and 


} 
oil 


also 
Oklahoma 
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Coal-to-Gasoline Tests End; Heads 
Of Both Companies Rap Coal Miners 


NPN News B 

PITTSBURGH John L. Lewis 
United Mine Workers bore the brunt 
of the blame last week as Pittsburgh 
Consolidation Coal Co. and Standard 
Oil Development Co. said they will 
close, on Jan. 6, the pilot plant at 
Library, Pa.. where they have been 
testing the fluidized solids technique 
for converting coal t 
13 months 


gasoline for 


Both companies said worth of the 
technique has been proven, although 
more research is needed, and will be 
earned out--with the coal company 
probably giving ce atten- 
tion to natural gas synthesis 


nsiderabi 
However, they declared, rising costs 
of coal and its errati 
time when petroleum and natural gas 
are in ample supply, make it imprac 
tical to take any additional 
steps toward commercialization of the 


supply, at a 


major 


oal-to-gas-to-gasoline process 
Standard pointed only to “the r 
turn of a normal in 
crease in oil demand” and “greatly 
increased world petroleum supplies 


more neari\ 


as indicating that “the need for con 
verting coal into oil is not pressing 
thus allowing time for further basic 
small-scale research,” adding 

‘When coal conversion is required 
experience abroad and research car- 
ried out by the development company 
and Pittsburgh Consolidation Coal Co 
and others assure a workable proc 
ess In the meantime, many econ 
omies in construction and operation 
of a plant will have been realized 
through this continuing research 


Assails Coal Miners 


On the other hand, Pittsburgh Con- 
solidation’s President George H. Love 
assailed the UMW at length for tac- 
tics which are costing coal more and 
more markets and which place in 
jeopardy every new development us 
ing coal as the raw material 

‘No sane person,” he declared 
‘would dream of investing great sums 
of money in a venture which was tied 
to coal as a raw materia] when the 
future cost is so indefinite and the 
supply of coal so unreliable 

Mr. Love said, “As far as produc- 
ing gasoline synthetically is con- 
cerned, we have been studying the 
possibilities of making gasoline from 
natural gas in Texas by much the 
same process as w« would use to con- 
vert coal gas into gasoline 

“For the 
looks like a more 
because there are huge 
cheap natural gas available which is 
allowed to flow freely seven days a 


least this 
venture 


present at 
attractive 


reserves of 
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week without 
tional unions 


interference by na 


Standard spoke of “completion of 
successful tests at Library, and th« 
assuredness now of “a workable proc 
ess.” 

Mr. Love said We have 
that the unit (at Library) can op- 
erate on a coking coal and make a 
gas suitable for synthesis into oils 
and gasoline 

A report by Joseph Pursglove, Jr 
vice president in charge of researc! 
and development for Pittsburgh Con 
solidation, related 

Much new and valuable informa 
tion has been developed which repre 
sents a substantial advance toward an 
ultimately proven commercial design 
for the production of fuel or syn 
thesis gas directly 


proven 


from coal on a 
large scale 

“The program of large-scale test 
ing of the fluidized solids process 
in this pilot plant has been complete 

Engineers of both companies wi!! 

continue to work over the mass of 
data collected thes« 
tions 

While some operating 
remain unsolved, the results in the 
main have been definitely pleasing 
and encouraging The remaining 
problems are such that they will re 
quire study on a laboratory scale and 
this work is going forward 

However, Mr 


during opera 


problems 


Pursglove declared 
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there is “neither the market demand 
nor the economic incentive to war- 
rant large-scale effort now for early 
commercialization of the project.” He 
added 

It is impossible at this time to 
say too much about the importance 
of coal cost in the economics of coal 
conversion For examp!« of the di 
rect operating converting 
coal to gas and thence to gasoline 
oa) itself would account for about 
~ f the total 


costs of 


Thus it can be seen that every new 
charge which must be thrown into 
the cost of producing coal 
further away the day when 
conversion of coal can be ac- 


pushes 
large 

scale 
complished economically 


BLS to Start New Weekly 
Oil Price Index Jan. 13 


NPN News B . 
WASHINGTON tureau of Labor 
Statistics said Dec, 28 its new weekly 
price indexes will be 
launched Jan. 13 employing 
list of ofl product prices, Bureau pre 
viously had hoped to have new index 
ready late last month 
Meanwhile, BLS's regular monthly 
price index for products 
lropped to 108.5 during November 
from October reading of 109.9 and 
from November, 1948, mark of 122.8 
Bureau uses 1926 prices as 100 point 


series of oil 


revised 


petroleum 


base 

Monthly index has been 
BLS spokesman said, and now in 
cludes a residual oil “price series 
Weight of residual prices previously 
had been “imputed to distillate series 


revised 
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“The one on the right is beer—I'm giving a convention party tonight!” 
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National Petroleum Council 1950 Roster List 
Includes 12 New Members; Joseph White 


NPN News Bureau 
WASHINGTON~ Joseph F. White, 
Mass., whose original 
appointment (engineered by Rep. John 
W. McCormack, Democrat) to Na- 
tional Council created 
quite a4 stir, is not included in the 
1950 NPC membership list 


Sr., Cambridge 


Petroleum 


List of appointments to 1950 NPC 
membership as made by Interior Se« 
retary Chapman follows (* indicates 
new member) 

Adams, Phillips Petroleum 
Anderson, Waggoner Estate 

H. T. Ashton, Western Petroleum 
Refiners Assn 

Hines H. Baker 
fining Co 

Max W. Ball, Washington, D. C 

Munger T. Ball, Sabine Transporta 
tion Co 

r. H. Barton, Lion Oil Co 

*John L jero, National Oi! Job 
bers Council 


Humble Oil & Re 


Jacob Blaustein, American Trading 
& Production Corp 
Paul G. Blazer 
fining Co 

Rush M. Blodget, Oil 
Agency of Calif 

Will R soyd 

Reid Brazell 
Inc 

J. 8S. Bridwell, Bridwell Oil Co 

Bruce K. Brown, Military Petro 
leum Advisory Board 

Russell B. Brown, Independent P« 
troleum Assn. of America 

H. 8S. M. Burns, Shel] Oil Co. In 

Warren §S Churchill American 
Assn. of Oilwell Drilling Contractors 

Howard A. Cowden, Consumers Co 
operative Assn 

Stuart M. Crocker 
System, Inc 

°*J. F 
Co 

E. DeGolyer 
Naughton 

J. C. Donnell, Il, Ohio Oil Co 

Fayette B. Dow, National Petro 
leum Assn 

J. Frank Drake, Gulf Oil Corp 

John Dressler, New 
line Retailers Assn 

Gordon Duke 
Florida, Inc 

R. G. Follis 
Calif i 

B. C. Graves, Union Tank Car Co 

B. I. Graves, Tide Water Associated 
Oil Co 

Walter S 
Co 

B. A. Hardey, Shreveport, La 

*R. H. Hargrove rexas-Easter 
Transmission Corp 

*I. W. Hartman, Mt Pleasant 
Mich 


16 


Ashland Oil & Re 
Proelucers 


Teague, Tex 
Leonard Refineries 


Columbia Gas 
Cummins, Cumberland Oil 


DeGolyer & Mac 


Jersey Gaso 
Southeastern Oil 


Standard Oil Cx of 


Hallanan, Plymouth Oil 


Harry B. Hilts, Atlantic Coast Oi! 
Conference, Inc 

W. T. Holliday 
(Ohio) 

Eugene Holman 
(New Jersey) 

D. A. Huley, Lone Star Gas Co 

A. Jacobsen, Amerada Petroleun 
Corp 

B. Brewster Jennings, Socony-Va 
sum Oil Co., Inc 

Carl A. Johnson, Independent Re 
finers Assn. of Calif., Inc 

Charles 8. Jones, Richfield Oil Corp 

J. Paul Jones, National Stripper 
Well Assn 

W. Alton Jones, Cities Service Co 

William M. Keck, Jr., Superior Oil 
Co 

Frank H. Lerch, Jr 
Natural Gas Co 

John M. Lovejoy, Seaboard Oil Co 
of Delaware 

W. G. Maguire 
Pipe Line Co 

B. L. Majewski 
Corp 

*Baird H. Markham, American P* 
troleum Institute 

J. Howard Marshall, Ashland Oil & 
tefining Co 

A. C. Mattei, Honolulu Oi] Corp 

L. F. MeColium, Continental Oi! Co 

N. C. McGowen, United Gas Corp 

Brown L. Meece, Globe Oil & Re 
fining Co 

S. B. Mosher, Signal Oil & Gas Co 

Glenn E,. Nielson, Husky Refinins 


Standard Oi! Co 


Standard Oil Co 


Consolidated 


Panhandle Eastern 


Deep Rock Oj! 


Co 

S. F. Niness, National Tank Truck 
Carriers, Inc 

Joseph L. Nolan 
Central Exchange, Inc 

J. R. Parten, Woodley Petroleum 
Co 

Rankin P. Peck, National Congress 
of Petroleum Retailers, Inc 

Joseph E. Pogue, New York 

Frank M. Porter, Mid-Continent Oil 
& Gas Assn 

E. E. Pyles, Jergins Oil Co 

Walter R. Reitz, Quaker State Oil 
Refining Corp 

*A. S. Ritchie, 

M. H 
Co 

W. S. S. Rodgers, The Texas Co 

*Ronald V. Rodman 
Prichard Oil Corp 

A. H. Rowan, Fort Worth 

R. 8S. Shannon, Pioneer Oil Corp 

W. G. Skelly, Skelly Oil Co 

*Cecil W. Smith, Montana-Dakota 
Utilities Co 

*P. C. Spencer, Sinclair Oil Corp 
Clarendon E. Streeter 
vania Grade Crude Oil Assn 

teese H. Tayler, Union Oil Com 
pany of Calif 

G. A, Tompson, Bethlehem 


Farmers Union 


Wichita, Kans 
Robineau, Frontier Refining 


Anderson 


Pennsy! 


Supply 


W. W. Vandeveer, Cleveland 

*S. M. Vockel, Waverly Oil Works 
Co 

Guy I. Warren, Texas Independent 
Producers and Royalty Owners Assn 

J. Ed Warren, Independent Petro- 
leum Assn. of America 

*W. K. Warren, Warren Petroleum 
Corp 

L. S. Wescoat, Pure Oil Co 

Russel S. Williams, Individually 
Zranded Petroleum Assn. of America 

tobert E. Wilson, Standard Oil Co 
(Indiana) 

W. S. Zehrung, Pennzoil Co 

H. E. Zoller, Derby Oil Co 

Missing from the 1950 NPC mem- 
bership roll, besides Mr. White, are 

gurt R. Bay, president, Northern 
Natural Gas Co., Omaha 

John P. Birmingham, Independent 
Oil Men's Assn. of New England 

James P. Dunnigan, president, Pro- 
ducers Refining, Inc West Branch 
Mich 

Louis M. Faber, Retail 
Dealers Assn., Milwauke+ 

J. Parks Gwaltney National Oil 
Jobbers Council 

Jake L. Hamon, of Cox & Hamon 
Dallas 

D. W 
Assn 

H. L. Hunt, Hunt Oil Co 

James E. Pew 
Assn. of America 

H. L. Thatcher, Thatcher Oil Co 
Chattanooga, Tenn 

Harry F. Sinclair, Sinclair Oil Corp 

Eric V. Weber, Ohio 
Marketers Assn 

Ralph T. Zook 


Gasoline 


} 


Hovey, Gulf Coast Refiners 


Dallas 
Natural Gasoline 


Petroleum 


Bradford, Pa 


Chevrolet Offers Autornatic 
Transmision on ‘50 Models 


Spectal to NPN 

DETROIT—The 1950 Chevrolet will 
offer automatic transmission as op- 
tional equipment when the car is in- 
troduced Jan. 7. Company also says 
car will have a larger and more pow- 
erful engine, but no details as to com- 
pression ratio were given 

Company lists these engine im- 
provements in the new models: “pow- 
er-jet” carburetor to eliminate “lean” 
periods in gasoline feed and afford 
quicker warmup in cold weather; 
larger exhaust valve and intake valve 
capacity; hydraulic valve lifters; re- 
positioned manifold 

Of special interest to service sta- 
tion operators is the direct drain 
added to the gasoline tank to pre- 
vent gasoline stains on rear fenders 
from fuel spilled during filling. To 
prevent possibility of an attendant 
continuing to put fuel in tank and 
cause a considerable amount of gas- 
oline to drain onto the drive, Chev- 
rolet has included a whistle alarm 
on the gas tank vent pipe to warn 
of approaching overflow. 
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NPC Activities, Appointments Still Deserve Close 
Scrutiny Despite Good Start Made by Chapman 


PRELIMINARY study of the list of members of 

the 1950 National Petroleum Council indicates that 
Interior Secretary Chapman paid very little attention, 
perhaps none at all, to administration politics in making 
these appointments. 

Particularly noteworthy is the fact that Mr. Chapman 
has reappointed several 1949 council members who ar 
outspoken critics of the Fair Deal, including some who 
have suggested that the council must be constantly on 
guard against being made a tool of the administration 

Significant also is the dropping of Joseph F. White, 
Sr., of Cambridge, Mass., who was named to the 1948 
council and reappointed for 1949 at the demand of a 
Democratic politician, Rep. John W. McCormack, House 
majority leader. Mr. White's reappointment a year ago 
was especially raw because his name did not appear on 
the first list released by the then Interior Secretary Krug 
Democratic Leader McCormack yelled, Secretary Krug 
jumped and Mr. White was back on the council, though 
he was not active in the oil indust'-y when he was orig- 
inally named and still was inactive when reappointed 

Both a year ago and two years ago NATIONAI 
PETROLEUM NEWS printed the facts about the direct po- 
litical sponsorship of the White appointments. NPN ex- 
pects to speak with similar frankness whenever it learns 
that politicians of any party are sticking their fingers 
into the National Petroleum Council or any other agency 
concerned with oil 


Most of the other changes in council membership for 
1950 appear to be routine, or at least they could be ra- 
tionalized on that basis. Patently routine are such changes 
as the substitution of John L. B new chairman of the 
National Oil Jobbers Council, for Parks Gwaltney, re- 
tiring chairman, and the substitution of P. C. Spencer 
president of Sinclair Oil, for Herry F. Sinclair 

Two representatives of Independent marketers who ar: 
no longer active in marketing--Eric V. Weber of Cin- 
cinnati and Hugh L. Thatcher of Chattanooga—have re 
tired from the council. John F. Cummins, an Independ 
ent distributor in Nashville, has been added. Mr. Weber 
and Mr. Thatcher have sold their business interests, and 
Mr. Cummins is such a strong advocate of competitive 
enterprise that there couldn't be even a smell of Fair 
Deal politics in these changes affecting the Independent 
marketer representation 

There is reason to question the dropping of John P 
Birmingham, president of the Independent Oil Men's 
Assn. of New England The New England axsociation 
protested the reappointment of Joseph White a year ago, 
and that may be why Birmingham is no longer on the 
council. On the other hand, this association will be elect 
ing its new officers early in January and Mr. Chapman 
may be planning to give a seat on the NPC to Mr. Bir- 
mingham's successor. The latter could very well be ex- 
pected inasmuch as four representatives of Independent 
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distributors were dropped from the council (Gwaltney, 
Weber, Thatcher, Birmingham), and only two added 
(Cummins, Bero) thus far 

James E. Pew of Sun Oil, president of the Natural 
Gasoline Assn. of America, is among the 1949 members 
not reappointed. W. K. Warren of Warren Petroleum is 
a new member and perhaps is considered as the repre- 
sentative of the natural gasoline industry. 

Jake L. Hamon, a producer at Dallas who criticized 
the NPC at the API board of directors meeting in Chi- 
cago in November, was not reappointed, but this ap- 
pears to be the result of a desire to rotate Independent 
membership rather than the reflection of any political 
maneuver 

All in all, Secretary Chapman seems to have gotten 
off to a good start with his appointments to the first 
National Petroleum Council during his tenure. This, 
however, does not deduct one whit from the need to be 
continually vigilant against any future attempt to load 
the council. The fact remains that the power of ap- 
pointment to the council is entirely in the administra- 
tion’s hands, and that the council is a government rather 
than an industry organization. There is no legal prohibi- 
tion against political leaders, such as Representative 
McCormack, putting on the pressure to get their fav- 
orites on the council 


No matter how good the membership of the 1950 coun- 
cil may be, it is only prudent to study its activities 
from the standpoint of how many of them can be taken 
over by industry-appointed and industry-centrolled or- 
ganizations The greater the effective activity of the 
industry's own organizations, the less there will be for 
the government-appointed National Petroleum Council to 
do. The leas that NPC does, the leas will be the danger 
that it will build up into a group of such importance 
and scope as to provide a ready vehicle for government 
oil control if an administration should decide to load it 
with political appointees 

The past record of the Fair Deal administration and 
the vicious antibusiness propaganda of its top men, in- 
cluding President Truman himself, should be sufficient 
evidence of the danger of letting the government—even 
a government council of first-rate oil men—do anything 
that the industry can do on its own and through its 
own organizations 

The Nationa! Petroleum Council has the authority to 
accept or reject any project proposed for it by the De- 
partment of Interior. That authority is worth guarding 
jealously, because it enables the council to chart its own 
ourse In exercising the right to prepare their own 
agenda, members of the 1950 council might wel! con- 
sider that the American Petroleum Institute ig being 
reorganized. There are hopes that the institute, which 
has its roots in the industry and not in the government, 
will become both more effective and more representa- 
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Editorially Speaking 





tive and thus will be able expand its scope in even but that small businessmen almost without exception ob- 
the near future ect vigorously and bitterly to the tax privileges of those 
Just as every appointment to the NPC needs to be co-ops 


tudied against the possibility of political pressure, every The co-op propagandists try t put across the idea 
activity of NPC should be studied from the standpoint that they are fighting “big business that the mo 
of whether the industry itself can do the job without gov nopolists” are trying to take away the co-op tax ad- 
rmment sponsorship. If proposals for NPC activity are vantages. Through the years NPN has heard literally 
thus analyzed and if at the same time the revitalizatior thousands of protests about co-op tax privileges fror 
of the API matches the hopes for there will be littl small businessmen in the oil industry This writer at 
eft for the NPC to do least has never heard a big company man even » much 
With all due credit t Ss y Chapman for the as mention co-of As Secretary Sawyer points out in 
eemingly good 1950 council | and with all respect his report, it is the small businessman who is complair 
for the many fine oil men on cil, NATIONAI ing about co-op tax advantages This is because the 
PETRQLEUM NEWS still believes the e the industry small oil jobber, for example, can see in the black and 
loes and the less the government council does, the red ink of his books the handicap under which he op 


” the industry, including the oil men on the erates as taxpayer against the competition of his town's 
i 


if 


o-op which gets a favored dea] from the Internal Rev 
nue Bureau 
President Truman is « ! ‘ » help small business 


Sawyer’s Report on Small Business, His administration likes ») pretend that it is the friend 
Co-ops Jibes with NPN‘s Findings f the small businessman i Secretary Sawyer's re 

port on his desk, the Presi w knows that small 
pte ARY of Commerce Sawyer, summarizing a six businessmen put tax equality ' } Oj 1 the forefront 
\ month, 15,000-mile tour of the nation, has reported f the things they bel f are 
to President Truman that small businessmen everywhere to survive 


narms about the tax privileges of the co-op If President Truman were t 
ness, he would needle the Internal 
Mr. Sawyer told the Presid hanging those regulations whict 
countered repeated!) privileges and he would put 
res NPN 
s Independent list 


itil Mr. Tr 


ited 


program for Cor 
ymplaint 0 ms sme rege ing t i that it 


culties in 

















LETTER aoe ent ee Oil Burner Shipments up 
FROM: Mr. R. J. Schafer SORT nomy par 2,000 Units for Octeher 


California Garage 


WASHINGTON 
Pinconning. Michigan . 


TO The Editor é ; ; : : -" a , : rose 96.963 


94.805. C 


i~f shipments 
11,009 (11,263) d-of-month inver 
t 6.352 (7.446 
Kerosir gasoline and fuel ¢ 
s shipments 197,781 
iventory, 199,601 (225 


a ninking pe pie ar 
controll nom) t nit to realize what this present 
Hitler gained ‘ \ song ¢ ur country 826 unfilled orders end of montt 
same conditions of giving the asst € are no more political parties 57,823 (120.265 
a temporary better life. Stalin kee} © mi cial against Kerosine, gasoline and fuel oil cook 
his power with a promise of a great aii ng stoves—shipments, 16,806 (14 
paradise for his peopk England elieve tl merican peop! 023 inventory, 32,992 (34,214); un- 
turned socialisti with high taxes are socialist filled orders. 9.204 (10,467) 
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This Week 


Continental Oil Company 
Salutes .. . 


Quail hunting or ci r huntiz t either Elmer Jung 
is one of the best. Mr. Jung hasn't 
for quail for the past 
you'd say that he 
either. 


missed a season hunting 
0) years and to look at his record 


hasn't missed a customer in that time 


Mr. Jung was born and grew up on a farm in Kansas. In 
1909 he went into the automobile business in Waukomis 


Oklahoma, and he has been the Ford agent there since 1924 


This early 
naturally 


interest utomotive business led, very 
After 
he finally found the one that 
merchandising backing he« 


signed a jobber contract with Conti 


to the marke f gasoline and motor oil 
trying four successive supplier 

gave him the advertising and 
wanted. In 1929, he 
nental Oil Company 

He has renewed that Conoco contract 20 times! 

You see, for the past 20 years the national standing of the 
brand, Conoco, has given Elmer Jung an edge on competition 
The extensive advertising in general and farm magazines, the 
sales-making newspaper advertisements, the widespread 
billboard postings and the many other Conoco advertising 
and merchandising helps have kept his business on the up- 
grade, even through a depression and a war. The Conoco 
Touraide brings travelling customers to his own and his 
dealers’ stations 


Ad 
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Elmer iung 
Woukomis, Oklahoma 


And the outstanding qualit of Cono« 
particularly Conoco Nt’, en 


of customers retail 


motor oil ind 
ibled him to build up 


md « 


s large list 
sumer who wouldn't 
under any circumstances, use ything but Conoco oils 
Mr. Jung was able, almost from the first, to expand hi 
ness interests. He has been a vice president of the Farmers 


is the distributor for the Gleaner 
ind owns the Waukomis Hardware Company 


Bank in Waukomis, 


rvester 


Het 


has been president of the 


is made time, too, for participation in civic affairs 


Lions Club and a member of the 
Civic Council 
Continental Oil Company is mighty proud to salute Elmer 
Jung, an outstanding member of the group of independent 
oil jobbers who have contributed so heavily to the high 
tanding in which the entire oi!) industry is held. It is men 
like Mr. Jung ible, of the highest integrity 
who have been the foundations on which Continental Oil 
Company has built its 74-year record of growth and progress 
We want more partners like Mr. Jung. Are you interested 
in this kind of teamwork 


progressiv¢ 


in growing with Conoco in your 
territory? Then why not write to the Continental Oil Com 
pany office nearest you, or to Ponca City, Oklahoma? And if 
you're not within reach of Continental's gasoline supply, 
perhaps you would be interested in merchandising the na 
tionally advertised Conoco Motor Oil 


tisement 
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NPN’S WASHINGTON STAFF REPORTS ON 


Your Stake 
In Congress 


Congress’ Agenda Aimed to Attack Big Companies, Aid 
Small Business, Yet Assure Consumer of Lower Prices 


Last in a series of four articles. 


The most difficult feat of all time 
will be attempted by the Truman Ad- 
ministration in the session of Con- 
gress that began this week 

It will strive to make the public 
believe that it is doing these things 
all at the same time 


2. Helping small business; 

3. Assuring the ultimate consumer 
the benefit of the lower prices even 
though the administration recognizes 
that lower prices flow only from 
“hard competition” in the market 
place 

No other administration in history 
has ever tried such a feat 

The doing will involve walking 
down not only both sides of the 
street at one and the same time but 
also down the middle 


1. Whittling down big business; 
? 


Congress, as behooves that body 
under Democratic rule, will give due 
consideration to the various Truman 
proporals aimed at pulling off this 
neatest trick ever 

Whether it will go all the way is 
another question 

Likely it won't 

But Capitol Hill won't close the 
door entirely 

For small business, Congress will 
go pretty much down the lin 
because this is an election year 


mainly 


As for breaking up big business, it 
might--just might--do something but 
only if some one can come up with a 
sure-fire formula for eliminating the 
alleged badness from bigness without 
destroying the good 

Therein lies the rub 

Predominant in the thinking of 
many is the realization—the fear 
that in striking at the big man, the 
fellow who'll get it in the neck is Mr 
John Q. Public in the form of 
higher prices for the goods he needs 

Though they are committed by their 
President to an all-out attack on big- 
ness, even some of the topmost plan- 
ners for the Administration share 
this realization and are concerned 
over it 

One of these is an ex-oil man, John 


D. Clark, now of the President's 
Council of Economic Advisers 


An Administration Dilemma 


Dr. Clark concedes, in effect, that 
the Administration is impaled on the 
horns of a dilemma. He points out 
that the prime objective of the Sher- 
man Act is to increase production 
through “natural competition”; that 
the normal consequence of increased 
production is the lowering of prices 
to the ultimate consumer 

So, Dr. Clark asks 

"Is it a desirable national policy to 
tie the hands of the big competitor 
and thereby make it easier for the 
small businessman to survive? 
My own (answer) is that there is a 
heavy burden of proof upon him who 
would temper the storms of competi- 
tion for the lamb in this manner 

He must do more than argue for 
stability of business 

He must make an exceedingly 
strong case that his proposal will 
not, by depriving competition of its 
vigor, deny the people those benefits 
of larger production, lower costs and 
prices, and improved standard of 
living which the Sherman Act was 
designed to promote 

Currently wrestling with this prob- 
lem at the Capitol and due to report 
its findings shortly is the Judiciary 
Committee of the House of Repre- 
sentatives 

Headed by Rep. Emanuel Celler (D 
N. Y.), this group has posed for itself 
the task of answering the question 

Should the law attack bigness as 
such? 

As was reported in the first article 
in this series, Chairman Celler al- 
ready has indicated the view that it 

may be necessary” for Congress to 
enact something like a general “Pub- 
lic Utility Holding Company Act” ap- 
plicable to all big business 


Every Industry Should Be Examined 


He says that every industry should 
be examined “to see what each indus- 
try does, and if that business, big as 
it may be acts with a sense of 
social responsibility, it has efficiency 


of management and production, it is 
not violating any antitrust laws 

But should a particular industry be 
found not conforming to these vagus 
criteria, then, he asserts, it “may be 
necessary" to pass mandatory di- 
vorcement legislation aimed at whit- 
tling down the larger elements in that 
industry—the dominating two or 
three or four companies—-to a size 
government thinks proper 

Whether President Truman also 
specifically will espouse such a rem- 
edy remains to be seen. We should 
know soon, from either his annual 
message on the State of the Union or 
his annual economic report 

Perhaps not to be ignored, in the 
meantime is the fact that Dr 
Clark, in his testimony last July 
before Mr. Celler’s committee, said 
that the way to make the forces of 
competition work effectively is to 
attack the structure of the industry.’ 

The foremost of alternative policies 
should that remedy fail, added the 
economic advisor to Mr. Truman, is 
that advocated long ago by Theodore 
Roosevelt—-federal sanctioning of 
combinations which are in the in- 
terest of the public subject to a 
government agency's “full power of 
control and supervision.” 

Probably in the end, the Congress 
for its part, will content itself by 
doing only a couple of things aimed 
at actually curbing monopoly power 


May Pass Kefauver Bill 
There is a strong chance 
that it will enact the Kefauver bill 


to plug up a so-called loophole in the 
Clayton Act restriction on corporate 


for one 


mergers 

Already approved by the House 
during the first session, the bill is 
pending now before the Senate Ju- 
diciary Committee, with the likelihood 
that committee action will be taken 
early in the present session. 

The measure would make illegal the 
acquisition by a corporation of the 
physical assets of a competitor when 
such acquisition would tend to create 
a monopoly and substantially reduce 
competition. Acquisition of capital 
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“Hey, Joe, there goes another Autocar. You sure 
see a lot of these trucks hauling gos and oil. | 
guess they must have whot it takes, because those 
liquid loads are pretty tough 

to handle.” 


In 
Baltimore 


they know 


eeeeeeeeeeeeeeeeeeeeeeeeeeeeee 


their trucks 


"You said it. Around Balti- 
more, everybody knows Sher- 


Autocars 


wood Brothers and their 
Autocars. That's one of their C-70-T models— 


a real money-sover that brings per gallon 


They cost less, 

distribution cost down to bed rock. Makes 
Ba because they do more work 

fewer trips, too, because it carries a good load 

on every delivery. And maintenance costs are 


The Autocar Company, Ardmore, Pa. - Established 1897 
Factory Branches and Distributors from Coast to Coast 


low, because Autocars are really built for the 
job. It all adds up to operating efficiency. 
Yeah, great trucks those Autocars.” 


eeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeee 
SeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeTeeeTeeeeee 
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stock under these conditions already 
is illegal by terms of the Clayton Act 

The Federal Trade Commission long 
has sought approval of the Kefauver 
bill to plug what it calls a loop-hols 
in the Clayton Act 

It contends that the purpose of the 
act-—to nip irciplent monopolies in 
the bud has been subverted by this 
loophole and that the march of 
monopolistic mergers” can be ma 
terially halted with enactment of the 
Kefauver measure 


Vandeveer Differs 


A different view, however, is ex 
pressed by W. W. Vandeveer, Cleve 
land oilman, who recently merged 
his company Allied Oil-—-with the 
Ashland Oil & Refining Co 

He declares that merger with an 
other company is the solution he and 
his partner chose as the way to pro 
vide for future estate taxes and, at 
the same time, continue meeting re 
sponsibilities to his company's cus 
tomers and employes 

Merging was the last door open to 
is if we were to meet our tax ob 
ligations without bankrupting the 
company we had built over a period 
f 22 years,” declared Mr Vandeveer 

Not all mergers are bad, explained 
the Cleveland oilman 

In the case of his company, he 
said, merger of Allied and Ashland 


lid not, in fact, reduce competition 
but enhanced the ability of the two 
firms to compete mors 
with major oil companies than either 
company could by itself 


successfully 


He called for a revision of tax laws 
as the positive means of aiding the 
small businessman, not “chopping up” 
big companies or closing the merger- 
door to small enterprises 

Opposition to the Kefauver bill 
also has been expressed forcefully on 
Capitol Hill by other small business- 
men 

Also, Sen 
member of the 


Donnell (R Mo), a 
Judiciary Committee 
remarked at hearings last year on 
the measure 

The primary reason for the con- 
cern of small businessmen regarding 
this legislation is the fear, on account 
mainly of our federal tax laws, that 
they Will be very much handicapped 
in the sale of assets if the unlimited 
discretion that is contemplated by 
this legislation is delegated to any 
administrative body 

It is the fear that it will be 
abused which will slow these men up 
and make them fearful about going 
ahead--working and slaving to build 
up their business 


May Amend Sherman Act 


For another thing, there is 4 good 
possibility of the Sherman Act at 


least being amended in respect to the 
penalties for violation thereof 

Herbert A. Bergson, the Justice 
Department's top trust-buster, has 
recommended amending the act to 
allow the government (‘as well as 
private citizens) to bring treble dam- 
age actions Too, he wants to in 
crease the amount of the fine for 
violation of the act to $50,000 on 
each count 

Beyond this, what else Congress 
will do in the name of the free 
private competitive enterprise sys 
tem is entirely in the laps of the 
gods 

A lot may depend on the findings 
soon to be reported by Congress’ Joint 
Committee on the Economic Report 
of which Sen. Joseph C. O'Mahoney 
‘D., Wyo.), is chairman 

This group has been ranging the 
waterfront in an intensive inquiry into 
the nation’s investment practices. It 
has under consideration a wide variety 
of suggestions and proposals What 
it will plunk for finally is yet un 
lecided 

A foremost possibility, however, is 
the idea advanced by the Small Busi 
ness Advisory Committee of the Com 
merce Department That is that 
Congress devise some way of supply 
ing credit for small business pat 
terned after the Federal Housing Ad 
ministration method of insuring FHA 
Title I loans 


Esso Leases New Headquarters for Louisiana Sales Division 
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Esso Standard Oil Co. has leased the Burglass Building in New Orleans for its Louisiana sales division office. according to 


J. C. King. division manager. 


Lease becomes eliective June | 


1950, and building will be remodeled and modernized (see 


photo above). Building is completely air-conditioned and sound-proof and has two entrances. one on Canal St. and the other on 


S. Liberty St 
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When new lease becomes effective the structure will be called the Esso Standard Oil Co. Building 
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Higher Living Standards, More Vehicles 
Presage Good Business Outlook for TBA 


The effect on the oil business of a growing population, coupled with 
a rising standard of living, was explained by Dr. Vergil E. Reed, assist 
ant director of research, J. Walter Thompson Co., New York, in a 
speech before the Oil Industry TBA convention at the Chase Hotel in 
St. Louis, Dec. 5-6. The following extracts from his speech tell of the 
many factors which forecast more automobiles, more two-car families 
plus more average mileage per car, all adding to the demand for more 
TBA merchandise 


By DR. VERGIL E. REED 


Assistant Director of Research 
|. Walter Thompson Co., New York 


Business measured by any stand 
ard is unusually good, and there is 
every reacon for it to continue so 
over the long term We are faced 
with the enviable problem of learn 
ing to live at least 25* better by 
1960. Among other expressions of 
higher living standards, this will 
mean more automobiles, trucks and 
busses——and more tires, batteries and 
accessories. These cars, too, will be 
run for longer life-times and for 
greater mileages, giving you further 
additions to your future market po 
tentials. These are not idle dreams 
but definite prospects which seem 
obvious in the light of present con 
litions and long term well-established 
basic trends 


Manufacturers’ and distributors’ in 
ventories already were low at the be 
ginning of the year, and since then 
liquidation of inventories has con these days that production is catch 
tinued particularly retail inventor ing up with demand on many items' 
ies. Inventories must be appraised in But. is it? How many of you hav: 
the light of increased population and all you want of goods or services” 
inflated dollars. Taking these two How few of you aren't ready to buy 
factors into consideration, total re more, if convinced that good values 
tail inventories are in many cases are available? Demand is practically 
actually too low to permit proper insatiable, given purchasing power 
consumer choice and immediate de and the 
livery 


destre to use ut 


Unemployment this year has been 

The actual physical volume of re- grossly overplayed and  misinter 
tail sales for this year will exceed preted by the press and in business 
that of 1948 by about 5% although thinking. An 
the dollar volume will be somewhers 
between 5/ and 10° lower due to 
price decreases, particularly on many 


unemployment of 3 
000,000 with our labor force of its 
present size is about the minimun 
necessary to cover reasonable shifts 
non-staple items which are not in and normal turnover and to permit 
cluded or are given little weight in any selectivity in skills and aptitudes 
the consumer's price index A temporary readjustment peak of 

How often we hear the statement 5,000,000 would not even be cause 
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for grave concern, and there is cer 
tainly little likelihood of that peak 
being approached 


Favorable Factors Many 


As to the favorable factors in our 
business climate, they are so numer 
ous that even reciting a complete list 
of them is impossible To “count 
your blessings one by one” is really 
a sizable job 

Since 1940 you have had a Canada 
and a Norway added to your mar 
ket over 18.000.000 increased popu 
lation. Our population has reached 
150,000,000. Between now and 1960 you 
will have added to it the combined 
populations of Norway, Bolivia, Pan 
ama, Paraguay, Costa Rica, and Lux 
emburg. When a boy is born today his 
life expectancy is about 66 years 
If he's born in 1960, it will be 68.2 
years. A boy born in 1850 could ex 
pect to live to the ripe old age of 
38.3 years. Your customers are liv 
ing more than 25 years longer than 
those of your grandfather. That ex 
tra 25 years of buying time is a hug 
addition to the richness of your 
market 

The war baby bonus approxi 
mately 6,000,000 more babies than 
would normally have been born be 
tween 1941 and 1948--will add much 
to the richnecs of your market in the 
60's as they marry and establirch 
new homes 

An obvious but generally over 
looked fact is that the market for 
automobiles, tires, batteries and ac 
cessories grows at a much faster 
rate than the population itself. Fam 
ilies are your buying units and the 
number of families increases at a 
much faster rate than population. Be 
tween 1930 and 1940 the number of 
families increased 16.6°% while popu 
lation increased only 7.2%. The fam 
ily rate of increase was more than 
twice that of population. In Eng 
land it is almost three times the 
population rate. About 40% of our 
present families are the result of 17%, 
million marriages since 1940. You 
would have to try hard to avoid 
thriving in a market growing as 
rapidly as that 

Your market will be an increas 
ingly well educated and dircriminat 
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ing one. Illiteracy is now only 2.7% 
of people 14 years of age and over. 
In 1948 over a third of our popula- 
tion age 21 years and over had a 
high school education. By 1960 ap- 
proximately half the adult popula- 
tion will have gone through high 
school and more than six out of each 
hundred will have a college educa- 
tion. 

There is a “law of marketing” in 
your favor. Many millions, including 
14,000,000 ex-service men and almost 
as many women were uprooted from 
old environments and standards of 
living during the war. They attained 
new standards, tastes, preferences 
and desires. People will fight far 
harder to retain the standards they 
have reached than they would have 
fought, on their own, to reach 
them. 

On the other hand, large declines 
in family living expenditures do not 
usually follow income cuts, so long 
as savings and credit are available 
Remember always that markets are 
people with purchasing power plus 
the desire to buy 

The ability of consumers and in- 
dustry to buy is unquestioned even 
by the most pessimistic. Personal 
incomes for the first nine months of 
1949 were $2 billion above those of 
the same period last year—and that 
was the “recession” we heard so 
much about. With the expected in 
creases of November and December 
to offset the declines of more recent 
months, personal incomes should at 
least be as great for this year as 
last 


Disposable Income Still High 


Total income (after 
taxes) was still running at an an 
nual rate of $190.4 billion for the 
third quarter of this year as com 
pared with $195.2 billion for the 
same period last year, but almost as 
big as the total of $190.8 billion for 
the full year 1948. Consumer spend 
ing has dropped only about half as 
much as disposable income. Dispos 
able income is still at a rate of 2' 
times that of 1940 


disposable 


Liquid assets of individuals 
stored up purchasing power—are 3! 
times those held in 1940. Even at to 
day's higher prices this represents a 
purchasing power almost double the 
savings of 1940. Savings are the 
highest and best distributed in our 
history. For the third quarter this 
year, savings of individuals were at 
an annual rate of $13.9 billion. Al 
though down from the first and se« 
ond quarter, this rate compares fa 
vorably with the $12.0 billion for the 
year 1948. Large savings mean de- 
layed or cautious buying, but they 
also mean a firm, active, broad and 
relatively stable future market 

After paying taxes and subtract 
ing from personal incomes the basi 
living costs (food, clothing and she! 
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ter) to give us a living standard 
equal to that of 1940, we have left 
what we call discretionary purchas- 
ing power. That is the money which 
the consumer can either spend or 
save at his discretion. Discretionary 
purchasing power this year is almost 
four times that for 1940 

Indebtedness, both consumer and 
farm, is very low as compared to 
either savings or disposable income 
Even if consumer credit reaches the 
$18 billion predicted by some for this 
year, it would only be a little over 
9% of disposable personal incom 
and 8% of individual savings. These 
percentages compare most favorably 
with 12% and 13%. respectively in 
1940. Liquid assets available assur 
ability to meet such indebtedness 
even if current incomes should de- 
crease. Installment buying is not a 
danger as in 1929. 

Farm mortgages are only a little 
more than half those outstanding in 
1929. Total farm income in 1948 was 
three times that of 1940 in spite of 
some decreases in prices of farm 
products, Changes in the over-all fi- 
nancial position of farmers show an 
even more remarkable gain. Farm- 
ers’ cash assets in 1948 were over 
$22 billion as against $5 billion in 
1940, and they have around $2.50 in 
cash or its equivalent for each dol- 
lar of debt compared to $0.50 in 
cash for each dollar of debt in 
1940 

Income is more widely and equi- 
tably spread than ever before, and 
there have been great upward shifts 
of families by income groups. After 
deducting federal income taxes, which 
bear more heavily, of course, on the 
upper income groups, approximately 
16,000,000 families had moved up 
from the $1,000 to $3,000 a year 
level in 1941 into levels above $3,000 
per year income by 1947. Over 21° 
of families now have incomes over 
$5,000, after taxes, as compared with 


+ in 1941 3y 1960 real incomes 


1938 1860 1941 1942 1945 
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RETAIL Ting PRICES 


i044 1965 1966 1947 1948 1949 


will be considerably higher and mor 
evenly distributed than now. 

The length of life of vehicles and 
the annual and total mileage driven 
are adding greatly to your market 
In 1920 the average life of a car 
was six years. By 1935 it was 8.3 
years. By 1941 it had increased to 
10.2, and today it is about 12.5 years 
Both your customers and your auto- 
mobiles are “living” longer—and thus 
are “customers” longer. The aver 
age lifetime mileage of a car in 1920 
was a little over 20,000 miles. Today 
it is at least 105,000. More miles per 
car mean more TBA sales too, as 
well as more gas and oil sales. Th« 
annua! gasoline consumption per car 
has been rising steadily for 36 years 
and total gasoline consumption has 
increased over 25% since 1941. 

Large increases in miles of sur- 
faced roads, increased mileages of 
super-highways, announced highway 
building programs, the pronounced 
population movement to suburban 
areas, the rapid increase in number 
of families, increased family incomes 
and savings, more “two-car” fami- 
lies, increasing popularity of automo- 
bile vacations—all these are greatly 
increasing the fertility of your mar 
ket and will continue to do so 

I hope I have convinced you that 
it is time to stop looking so intently 
for hidden minor dangers and bs 
guided by the obvious major 
strengths which favor your future 
success. Those favorable conditions 
will not guarantee success without 
aggressive and intelligent selling on 
your part, but you have almost un 
limited opportunity ahead of you if 
you're willing to make the most of 
it. The people and the purchasing 
power are there. Right there is where 
your job begins, and if you can't 
do it after counting all your bless- 
ings, then it’s time to stop talking 
about free enterprise, for enterprise 
has died and freedom will soon di: 
too 


TODAY'S VALUE 








One of the best values for the consumer's dollar today is the automobile tire. 
according to U. S. Rubber Co. which prepared this chart as part of a window 
poster for dealer use to illustrate the contrast between tire prices and the general 
price level and to call attention to the big dollars’ worth the tire buyer gets today 
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How Moe AIR Volume 
Means More TIKE Volu 


Because “soft-ride” tires have caught on. Mil- 
lions of motorists are now demanding the 
extra comfort, the extra riding pleasure that 
good low-pressure tires can give them. And 
Fisk has these tires in the famous Fisk Safti- 
Flight and the Fisk Air-borne—two tires you 
can sell with pride, confidence ... and profit. 


But find out more—write now. 




















Fisk 


TIRES 


Division of United States Rubber Company 
1230 Avenue of the Americas 
Rockefeller Center, New York 20, N. Y. 


Factories at: Chicopee Falls, Massochusetts + Detroit, Michigan + Eou Claire, Wisconsin 
Los Angeles, California 


January 4, 1950 


Time to 
Re-Tire? 
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Oil Men from Canada and All Over U.S. Attend Meetinc 


Participating in an informal discussion at the Oil Industry TBA convention at the Chase Hotel in St. Louis. Dec. 5-6, were 
left to right: Jim Lightburn, Purolator Products Co.. Newark. N. J.: George Hubbard, Lincoln Engineering Co.. St. Louis; E. L. 
Arnold, Standard Oil Co. (Ohio); Earl P. Riner. Houdaille-Hershey Corp., Buffalo: and Jim Dornoff. Pate Oil Co., Milwaukee 


LEFT—More and more Canadian oil 
men are seen at the Oil Industry TBA 
conventions. At the St. Louis meeting 
(Dec. 5-6) Tom Cunningham (left) 
Aetna Oil Co. Louisville is seen with 
W. D. Milne. (right) Shell Oil Co. of 
‘ Canada. Ltd.. Toronto and Harvey 
Rowe. Cities Service Oil Co., also of 
Toronto 


Quizzing a tire man at the Oil Industry TBA convention. St. Louis. are. left to right: Karl H. Bechtel, Socony-Vacuum Oil Co. 
Milwaukee: Warren Wheary. Schneider Metal Mig. Co.. Chicago; William Sewall, B. F. Goodrich Co., Akron: W. J. Kennedy 
Crawtord Mig. Co.. Kansas City: and John K. Howe. Skelly Oil Co., Kansas City 
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of TBA Group in St. Louis 


RIGHT—Pictured are the 1950 officers of the Oil In- 
dustry TBA Group. left to right. front row: S. J. 
Heideman. Atlantic Refining Co. Phila. national 
vice chairman: Arthur N. Haenggi. Cities Service 
Oil Co. of Del., Chicago, national chairman; George 
M. Glazier. American Oil Co. Baltimore. secretary. 
Second row. left to right: William R. Kelly, Sinclair 
Relining Co.. New York. East Coast chairman: 
George R. Miller. Richfield Oil Corp.. Los Angeles. 
West Coast chairman; John K. Howe. Skelly Oil 
Co., Kansas City. Midwest chairman 


LEFT—As at other TBA conventions, the 
Oil Industry TBA meeting at St. Louis 
Dec. 5-6. featured a dinner tendered by 
the TBA manulacturers. Shown here is 
Bill Green. of the B. F. Goodrich Co. 
associated lines division, who repre 
sented the manufacturers in making ar 
rangements for the banquet 


wi 


RIGHT—Some young supplier repre 
sentatives talk to a veteran oil man 
at the Oil Industry TBA convention. 
Left to right: R. M. Hollingshead IIL 
Hollingshead Corp.. Camden. N. J. 
Charles C. Gates. Jr.. Gates Rubber Co.. 
Denver, Colo.; William J]. Wixson. Mid- 
Continent Petroleum Corp., Tulsa: and 
J. Abbott Miller. American Hydraulics. 
Inc.. Milwaukee 
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TBA TOPICS—By Frank C. Sturtevant 


Service Stations Boost Tire 


Sales by Aggressive Selling 


Oil men have 
reason to be 
puzzled about the 
exact definition 
of an Independent tire dealer. Wil- 
liam R_ Kelly, Sinclair's TBA man- 
ager, raises the question after hear- 
ing about some alleged statistics 
which purport to show how much 
tire volume “Independent tire deal- 
ers’ have lost since 1922. At that 
time they are said to have had 98.1% 
of the highway tire replacement busi- 
ness, While today “they” have only 
51.7% of that business 


Mr, Sturtevant 


It is claimed that the business has 
been lost to chain stores, mail order 
houses, department stores, co-opera- 
tives, and major oil companies, princi- 
pally the latter. Mr. Kelly calls at 
tention to the fact that Sinclair's 
portion of today’s tire business moves 
entirely through Independent tire re- 
sellers 


Sinclair dealers own or lease their 
stations Those who participate in 
the Sinclair TBA program buy tires 
on a price basis competitive with 
that available to other tire dealers 
for similar products. They have the 
same profit opportunities and must 
fight just as hard for a share of the 
market 


If Sinclair dealers have any ad 
vantage at all, suggests Mr. Kelly 
it is in the sales and promotional 
help provided by the close and con- 
tinued co-operation of an experienced 
sales organization. Beyond that, their 
success rests solely on the degree of 
industry and intelligence they apply 
to their business 


It is quite possible, concedes Mr 
Kelly, that the statistically classified 
“Independent tire dealer” may be los 
ing some of his volume to chain 
stores, mail order houses and depart- 
ment stores jut when he 
volume to an oil company tire sales 
program, then he is losing his busi- 
ness to Independent petroleum deal 
ers who have become Independent tire 
jlealers by the normal free enterprise 


loses 


process of aggressively selling a mar 
ket which naturally belongs to then 


Except for a gasoline pump in front 
of his place of business, or a tank 
truck in his bulk plant yard, little 
lifference exists between the Inde 
pendent tire dealer and the Independ 
ent petroleum dealer or jobber, who 
is also a tire reseller It could be 
added that it is hard to find a so- 
called Independent tire dealer today 
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who is not also in the 
dispensing business 


petroleum 


The relationship between TBA 
manufacturers and the TBA market- 
ing specialists within the oil indus- 
try has to be more than that of buyer 
and seller Of necessity the two 
are marketing partners. There ought 
to be close working arrangements 
for handling the complex preparation 
of advertising, selling and promotion. 
There should also be a flow of in- 
formation between TBA suppliers and 
the oil marketing industry. On the 
one hand knowledge of a TBA prod- 
uct, its merits and its limitations, 
needs to be provided in a form readily 
disseminated and absorbed through 
all petroleum marketing levels. Joint 
study is needed on problems of stor- 
age, shipping, inventory control and 
claim adjustment, On the oil indus- 
try side, the characteristics and limi- 
tations of petroleum distribution 
channels should be interpreted and 
explained to those who design, pro- 
duce and package the merchandise 


That is why representatives of TBA 
manufacturers are always welcome 
whenever oil company TBA men 
gather, as was the case at the recent 
St. Louis convention of the Oil Indus- 
try TBA Group. Among other things, 
the manufacturers collaborated, un 
der the chairmanship of Bill Green of 
the B. F. Goodrich Co. in tender- 
ing a dinner to convention delegates 
at the close of the convention. Some 
idea of the extent of manufacturer 
participation can be gained from the 
following companies represented 


AC Spark Plug © 
American Grease St 
The Anderson © 
As ated Tire 


Belden Mfg 


lLas-Stik Cc 
Lincoln Engrs. Cx 
Mac's Super Gloss Co 
Mansfield Tire & Rubber © 
Monroe Auto Equipt. Cx 
National Battery Co 
Nixdorff-Krein Mfg. Co 
Prest-O-Lite Battery Co Inc 
Purolator Products Ine 
Roll-O-Matic Chain Ce 
808 Co 
Schneider Metal Mfg. Cx 
A. Sehrader’s Son 
The Seat-Cover Corp 
The Simoniz © 
Stewart-Warner Corp Alemite Div 
Thermoid C« 
United Motor Service 
United States Rubber Co 
Warner Patterson Co 
Whitaker Cable Corp 
Westinghouse Electric & Mfg. 
> . > 

Because attendance at the dinner 
tendered by the suppliers at the St 
Louis TBA convention was by invita- 
tion, it was necessary to install tw« 
volunteer ticket takers. The task 
was cheerfully shouldered by J. F 
Jacobs, Pure Oil Co., Chicago, and 
Warren Wheary, Schneider Metal 
Mfg. Co., also of Chicago. 


W. R. Chamberlain, Socony-Vacu 
um, Kansas City, supervised the hote! 
arrangements for the TBA conven- 
tion. He is justly proud of the way 
the Chase Hotel handled the conven 
tion luncheons and the suppliers’ din 
ner, especially the latter. The un 
usual dishes set forth by the chef at 
the Chase received praise even fron 
certain visitors from the east bank 
of the Hudson River 


An extra feature on the conven 
tion program was a product informa 
tion film on storage batteries, built 
around typical service station situa 
tions, but with all brand identifica 
tion carefully left out in the film 
making it suitable for use as a train 
ing film by any oil company 
service station battery testing and 
battery sales techniques are shown 


Good 


7 . > 

Joe C. Rollins, assistant general 
sales manager of what is now known 
as the Pan-Am Southern Corp., New 
Orleans is enthusiastic about the new 
organization line-up of his company 
To all who are interested in the de 
tails he hands a copy of Pan-Am's 
recently published brochure full of 
maps, pictures and text showing the 
ompany’s crude production, refining 
transportation and marketing set-up 
and explaining the new corporate 
structure Another Pan-Am visitor 
to the TBA meeting was H. H 
Heidingsfelder, also of New Orleans 


Earl P. Riner, Houdaille-Hershey 
Corp., Buffalo, told a group of oil 
men about the time a prospective 
customer who didn't quite believe the 
stories about how quickly direct ac- 
tion shock absorbers could be in 
stalled on a car. He wanted proof 
by actual demonstration before he 


NATIONAL PETROLEUM NEWS 





This machine provides 
payroll as well as 42 


sis work. Payroll 


of the many 
National has solved, cutting 


on every 


wunin 


ifter year 


THE 


January 


i Bele). 


completed in one day! 


job 
A National System is a « 


vestment that ofter 


4 


vear then 


paying 


NATIONAL 


19% 


‘) totais tor 


totals for analy 


wcounting jobs which 


Our payroll 


10) aan We 0-10) 9) (- 


turn through reduced operating costs 


All businessmen know they must 


with tts increased sometimes spend money to 
problems of deductions is but « 


make 


money. And smart management also 


costs reduce expenses is as important 


ne to increase business 


knows that a capital investment t« 


Your local Nationa! representative 


will gladly show you how you 


reduce your operating costs. No obli 


gation, of course 


CASH REGISTER 


COMPANY 


“Get tus FREE 
+0 - page booklet 
Ask your local 
National repre 
sentative Ww write 
» The National 
Cash Register 
Company, Day 


ton 9. Ohio 





TBA Section 


would buy, so Mr. Riner had to get 
busy and personally install a set. His 
elapsed time of 42 minutes won the 
orde., 


Another shock absorber story heard 
at the TBA convention was a stat« 
ment that replacement shocks for 
Model A Fords (‘all now 20 years 
old) are still being ordered, and are 
especially numerous from the Pacific 
Northwest and from Texas and 
Georgia 

. . . 

A color movie of some episodes in 
the life of an imaginary service sta- 
tion dealer is being offered to state 
oil jobber associations for conven- 
tion showings by the Warner-Patter- 
son Co., makers of Warner radiator 
cleaner, liquid solder and rust inhibi- 
tor It is also available for oil com- 
pany dealer and sales meetings, and 
in some areas Warner-Patterson field 
representatives have been trying out 
after-hours showings in individual 
service stations 

The film is Warner-Patterson’'s 
third effort along this line, and is 
a wide departure from the usual 
selling type of film. It has a maxi 
mum of entertainment value, as it 
depicts “Joe” the young service sta- 
tion operator seated at his desk 
grousing to his father about his un 
happy choice of occupations, At in 
tervals Joe hustles out to the pump 
island where he gives a masterful 
performance of discovering a variety 
of TBA needs 

The first customer is persuaded to 
quit coddling his old tires, by a mix 
ture of good humor and sound sense 
The customer departs to keep an 
appointment with Joe's brother, a 
dentist The pattern is fol- 
lowed with succeeding customers, but 
each time Joe returns to the job of 
convincing his father that each of 
Joe's brothers, one a dentist, one a 
lawyer, and one an insurance sales 
man, has an easier life 


same 


Flashbacks show the same custo 
whose found 80 
dealings with Joe's 


whims Joe 
trying, in their 
brothers, who also find the going 
tough His dad finally 
to Joe that his service station busi 
living 
bought his home put him in the 
Chamber of Commerce, and put him 
out front as a respected citizen of 
his community 


mers 


points out 


ness has made Joe a good 


A good, humorous finish is provid 
ed by the weary obstetrician at the 
hospital Joe's first child is 
born, who longs for a nice servict 
station instead of the tough life he 
chose for himself 


where 


The 21-minute film gets across its 
points only as an incidental 
part of the story No speech pre- 
cedos or follows the film, and the 
Warner products appear only at ap- 
propriate spots in the script The 
result is a film which offers a good 
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sales 


change of pace for any oil market- 
ing convention or dealer meeting. The 
film was made under the supervision 
of Warner-Patterson executives, J 
H. Cattell, general manager, and R 
w MeNeily, sales manager and 
George C. Hartman, the agency ac- 
count executive 


Manufacturers’ shipments of pass- 
enger car replacement casings rose 
slightly in October to 3,004,533 units, 
a gain of 2.1% over the September 
level of 2,944,107 casings At the 
same time shipments of all passenger 
catings (replacement, original equip- 
ment and export) dropped 0.6%, from 
5,820,969 units in September to 5,- 
784,685 in October Figures are from 
monthly statement of the Rubber 
Manufacturers Assn., which also re- 
ports that 

1. Production of passenger casings 
rose to 5,621,182 in October, a gain 
of 13.5% over the September figure 
of 4,950,727 units 

2. Inventories were reduced during 
October, and at the end of the month 
amounted to 7,015,899, down 15% 
from the September, 1949, total of 
7,124,640, and down a solid 12.3% 
from end of October, 1948, when total 
was 8,002,433 

. . . 

Replacement battery shipments of 
2,129,000 for November of this year 
were down 16.1‘) from the November 
1948, total of 2,539,000 and down 
17.3% from the October, 1949, total 
of 2,574,000 Figures compiled by 
Dun & Bradstreet also show replace- 
ment shipments for the first 11 
months of 1949 of 16,671,000 were 
down 23.6°) from the 21,821,000 fig 
ure for the coresponding period of 
1948 


. . . 


Firestone has introduced a new 
farm tractor tire featuring a curved 
bar, open-center tread design. Tested 
in every section of the country under 
various soil conditions, the new tire 
is said to have deep penetration and 
firm bite resulting from tread bars 
extending beyond the center of the 
tire Each bar has a 24 taper from 

utside shoulder to center section 
guilt with gum-dipped cord body 
of rubber in both tread and sidewalls 
the tire is said to assure self-cleaning 
through action of the curved bars 
which squeeze the soil for the trac 
and release it as they pul! 

ground 


A new low pressure premium qual 
ity passenger tire—the Super Chief 
is being distributed by Mohawk Rub- 
ber Co. and is available in both black 
and white sidewalls Taking two 
years to develop, the tire has a new 
tread design containing over 2,400 
edges for better traction. and has 
shoulders fitted with more than 800 
supports and 800 air vents for cooler 


operation A new tread stock, Mo 
hawk Moprene, is used in the tire 


New chief engineer of Purolator 
Products Ince Newark, N. J is 
Herbert R. Otto, Jr., formerly assist 
ant chief engineer Mr. Otto joined 
Purolator, manufacturer of automo 
tive oil filters and other filtration 
equipment, in 1938 as a service en 
gineer following his graduation fron 
Stevens Institute of Technology. He 
is a member of American Society of 
Mechanical Engineers 


Mr. Mayl Mr. Holt 


Victor Holt, Jr., has been advanced 
vice president, Goodyear sales 
ompany, Goodyear Tire & Rubber 
Co., Inc., in charge of replacement 
tire division, succeeding J. E. Mayl, 
vice president, who has been made 
sales co-ordinator 
With Goodyear for 20 years, Mr 
Holt has been manager of tire sales 
department for the past five years 
In his new post, he will have charge 
of all tire replacement sales, includ 
ing dealer, company stores and car 
and home supplies 
Mr. Mayl has been with the com 
pany for 24 years. He began in 1925 
as assistant manager of truck and 
bus tire sales, advancing to manager 
of Southern sales division and return 
ing to Akron in 1930 as tire sales 
manager His new position as sales 
-ordinator enlarges his field of 
responsibility to include the full line 
of whose sales 
President R. S 


Goodvear yrroducts 


t 
are directed by Vice 
Wilson. 


At a recent convention of the 
American Petroleum Credit Assn. a 
new type of. credit card was discussed 
which incidentally offers a new form 
of TBA promotion. The always sales 
minded credit men were as much in 
terested in this incidental feature as 
in the accounting merits claimed for 
the new style card 

rhe proposed plan makes use of a 
book of card invoices, with stubs 
after the manner of a check book. It 
eliminates the need of writing the 
name, address, and credit 
card number, thus saving time and 
removing a common cause of errors 
Identification is provided by pre 


customer's 
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punching the cards before issue on 
IBM key-punch equipment. Dealers 
need only write in items and amounts 
of purchase Cards received from 
dealers can be sorted and customer 
statements prepared on IBM ma- 
chines 

It was out that as new 
books of cards are issued automatic- 
ally, from time to time, it would be 
possible to incorporate seasonal ad- 
vertising both for gasoline and for 
TBA merchandise. The sales message 
would constitute point-of-sale adver- 
tising, since it would be in front of 
the customer at every visit to the 
service station. More extended copy 
could be used than on a sign or poster 
since the customer would have it in 
his hands with enough undisturbed 
time to read it through. On a book 
of 35 invoices the selling message 
would stand 35 chances of being read 
by the customer while his attention 
is already focussed on his car, and at 
a place where he can act on any im- 
pulses grenerated by the advertising 


pointed 


. . . 


Airline Service Kit and window 
banner put out by Dill Manufacturing 
Co. is aimed at helping service station 
operators promote airline 
Kit includes check gauge for 
taining accuracy of tire 
gauges and an 
valve accessories 


service 
main- 
pressure 
assortment of tire 


. . . 


Mohawk Rubber Co., Akron, has be- 
gun distribution of two new truck 
tire the Chief and the Big 
Chief. The Chief is an extra 
tread, heavy duty large tire developed 
for extremely long mileage service 
Designed with vented shoulders for 
cooler operation, it has been tested 
in many parts of the country on many 
types of equipment sig Chief, pro- 
duced in large sizes, is designed for 
excavating, logging, mining and gen- 
eral off-the-road operations 


Super 


Super 


. . . 


De Frostie, windshield defrosting 
aid marketed by Peters & Russell 
Inc., Springfield, Ohio, is held in place 
on windshield by rubber suction cups 
Shield acts as chute directing de- 
froster air to top of windshield and 
preventing side drafts from dispersing 
current. Device also draws additional 
air through its own base 


. * * 


New glycol base permanent anti- 
freeze Saf-Tone has been made 
available .by United Distillers of 
America, Inc. Said to be non-poison- 
non-inflammable, non-evaporat- 
ing and antirust, Saf-Tone is pack- 
aged in red, white and blue litho- 
graphed gallon cans. Company is 
warehousing product in Yonkers, 
N. Y., Gretna, La. and other stra- 
tegically located cities 


ous 
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Blackmer Dual 
Truck Pump 


The pump which is not delivering circulates 
liquid through builtin relief valve. Non- 
metallic vanes permit continuous bypassing 
or running dry without damage. The shaft 
seal between pumps is self-adjusting with 
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TBA Helps Sell Gasoline and Lubes, 
Strengthens Oil's Sales Position 


Purolator’s Sales Manager Says TBA Programs are 
Being Intensified; Predicts Large Increase in Growth 


By JAMES B. LIGHTBURN 


Sales M ger. Nati 1 Accounts 
Division Purolator Products. inc. 





Oil filter sales are booming, and 
business all through 1949 has been 
excellent. There are several reasons 
for this welcome development in at 
least one important line in the TBA 
field, and what is even more encour- 
aging, some of these reasons affect 
very favorably the outlook for 1950 

In my opinion, one of the most im- 
portant reasons of all for the expan- 
sion in oil filter and other TBA sales 
is & growing awareness on the part of 
top management in the oil companies, 
that while TBA is a profitable multi- 
million dollar business in its own 
right, its importance to the oil indus- 
try does not end there. 

True, the growth of TBA is now 
augmenting substantially the sales 
and profits of the oil companies, and 
at the same time, by adding to the 
earnings of dealers, is strengthening 
the whole distribution system. 


Importance of TBA Stressed 


But to me that is only part of the 
story The fact I want to empha- 
size-—-one too often overlooked by top 
management in the past—is that the 
whole line of tires, batteries and ac- 
cessories is actually a tremendously 
important factor in the highly-com- 
petitive job of merchandising gaso- 
line and oil, the basic products of 
the industry 

This is particularly true in the case 
of filters, spark plugs and other TBA 
lines where the product directly af 
fects the performance of gas and oil 
Filters, for example, are really a 
vital part of the lubrication system 
of the car, and thus help the oil com 
pany’s own product, lubricating oil 
give satisfactory performance in pro 
tecting its customers’ cars 

But there is more to it than that 
I think we all recognize that it is a 
tried and proved principle of mer 
chandising, that where an adequat« 
balanced inventory is carried, cover 
ing all the consumers’ needs in a 
given field, the basic products bene 
fit along with the allied lines 


TBA Helps Sell Oil Products 


In other words, the basic products 
gasoine and oil-—sell 
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better and 


are placed in a stronger competitive 
position when station outlets are ful- 
ly-equipped to give the car-owner the 
complete, “one-stop” service that he 
needs. Surveys prove that the great 
majority of car-owners much prefer 
to do business with that type of sta- 
tion. In any business, the ease with 
which the customer can satisfy his 
wants must always be a major factor 
in meeting competition and increas- 
ing sales 

It is the growing recognition of 
this merchandising aspect of TBA, on 
the part of the oil companies, that I 
believe is the most optimistic single 
factor in the whole TBA outlook 


TBA Programs Intensified 


It is already resulting in more in- 
tensive TBA programs, properly sup- 
ported by adequate advertising and 
promotion budgets. And they are be- 
ing geared to supply dealers with the 
information they need to do a selling 
job on TBA items—-which is of course 
a key factor in the success of any 
TBA operation 

This trend represents a challengs 
to manufacturers of TBA products 
because I believe that much remains 
to be done if TBA programs are to 
realize their full market potential 
a potential that everyone in the busi- 
ness will agree has scarcely been 
tapped 

Recognizing the trend some time 
ago, Purolator began, to take steps 
to meet the challenge. Some of thes 
efforts may be of genera] interest to 
the industry because they are ob- 
viously adaptable in principle to 
practically every! TBA product 

First we organized a _ specially 
trained TBA sales force Through 
these men, working with the oil com- 
panies, we found that the success of 
our filter program was bound up in 
the success of the entire TBA pro- 
gram For this reason, we now try 
to encourage the dealer and the sales- 
man to push the complete TBA line 

This, from the dealer's standpoint 
makes for a balanced stock of fast- 
moving wherever he 
sticks closely to his oil company's 
over-all program. That program, in 
almost every case, we find, is the key 
to dealer profits because it is based 
on the greatest possible turnover, not 
on big mark-ups-—-the same funda- 
mental merchandising principle that 


merchandise 


made Macy's, Sears Roebuck, and the 
A & P. 

Furthermore, we are trying to co- 
ordinate a part of our advertising 
and sales planning with that of the 
oil company TBA departments, in 
order to get maximum results for 
both ourselves and our TBA custom- 
ers. We have found that it is unre- 
alistic to expect TBA departments to 
adapt material designed for promo- 
tion of automotive jobber distribu- 
tion to their own specialized and 
often entirely different needs. 


Sales Help Needed 


Their outlets are service stations, 
and service station men, as we too 
well know, are not always salesmen 
They need the kind of material that 
will as nearly as possible do the job 
for them electric signs, streamers, 
window display pieces, display racks, 
reminder bulletins—as well as sim- 
plified instructional material. 

We have, for example, prepared 4 
special service station catalog which 
provides all the information that the 
dealer needs and eliminates data he 
will have no use for. This also pro- 
vides dealers with suggested normal 
stocks of refills and fittings that are 
based on long experience in the field 

All this, of course, is merely a first 
move in what we are convinced is 
that right direction We and other 
manufacturers are further expanding 
upon such ideas in our future pro- 
grams 

With the new attitude on the part 
of the oil companies toward TBA, I 
feel that the growth of TBA from 
here on in is practically certain to 
outstrip the most optimistic fore- 
casts we have been hearing lately 
within the industry 

We know the potential is ther 
Working intelligently together, the 
manufacturers and the oi] companies 
can turn it into sales volumes un- 
dreamed of a few years back 


Tire Dealer Says He'll End 
Misleading Tire Labeling 


WASHINGTON Standard Brand 
Tire Co. of Philadelphia has stipu- 
lated to Federal Trade Commission 
that it will stop using the terms 
‘slightly used” or “hi-tread” to de- 
scribe tires on which approximately 
half the tread has been worn away, 
commission reports 

Company, stated FTC, also agrees 
to stop using such terms as “original 
tread” in connection with tires which 
have been retreaded or recapped and 
to refrain from use of following other 
terms in describing tires “very 
slightly used” 85% nonskid original 
tread: 98°, original non-skid; will 
give new tire service; genuine fac 
tory adjustments.” 
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REVOLUTIONARY 
4° AND 6° 
TRUCK TANK 
VALVES 


Many oil companies are cutting operating 
costs by increasing pipe sizes on tank trucks 
so as to speed up unloading time. On gasoline 


OFFER WEIGHT SAVING OF AS MUCH AS 





50 TO 100 LBS. PER VALVE 


New, exclusive, lightweight pressed steel bodies also give 
added strength, greoter efficiency 


Their secret lies in their revolutionary con- 
struction. They are made with our exclusive, 
patented lightweight, pressed steel bodies, 


trucks, they use sizes to 4", and on fuel oil 
trucks, sizes to 6". For utmost economy and 
efficiency, they equip these units with Phila- 
delphia Valve Co. valves that save as much 
as 50 to 100 lbs. in weight per valve, yet have 
been tested to pressures of 400 Ibs. per sq. in. 
without leakage! These valves are durable, 
resist abuse, and are so tough they stand up 
well even in accidents and fires. 


Standard 4° valve 


29'4 pounds! Swing 


COMBINATION CROSS 
AND CHECK VALVES to minimum and 


easily be replaced 


90 ANGLE VAL 


stance, a 6" 


pounds 


cork and thiokol 


Made in 4 


and 6 


lapped in for 





weighs only 
« 


offer smallest 
possible flow resistance 


bolted bonnet. Spring-loaded, self 


Save up to 100 pounds! For in 
valve weighs only 35 
135 of the 
ordinary cast-iron angle valve 


against the 


Bolted bonnet allows easy removal 
of stem and disc assembly. Disc is 


to make it oil 


Same specifica lions as angle valves 


except equipped with 


sizes in either 
heat-treated aluminum 
galvanized malleable iron. 4° alumi fect 
num valve weighsonly 16 pounds; 6 
weighs only 39 pounds! The alumi 
num and malleable iron valves have 
bronze inserted seats. In all valves, 
the gates are of bronze, and are 


gasoline 


which completely eliminate the use of heavy 
castings and at the same time give added 
strength. An increased number of bolts keeps 
the lightweight, round flanges securely tight; 
these valves won't leak even at high pres- 
1” SA.E 
+.” bolts. 

Send today for catalog 4170, which illustrates 


sures. The 4” valves have eight 
bolts; the 6" valves, twelve 


and describes our complete line 


tightening stuffing box is bronze 


check uses as are bonnet and stem. These 
aluminum disc holder to cut weight 


valves can be furnished with ad 
ditional bottom outlet, and are 
Disc can also available with rigid dise which 
removing can quickly be converted to swing 


check type 


and gasoline-resistant. Valve seat m 
machined brass casting insert; can 
quickly be replaced if necessary 
Same types of spring-loaded stuff 
ing box, bonnet, and stem asin com 
bination cross and check valves 
Made in both 4 


und 6” sizes 


outlet 


extra side outlet 


Also can be supplied with 
additional 


Gates are floating split-wedge ty p« 
bronze, or to insure positive closure and per 


sealing. Valves are quick 
opening because dual-threaded 
stem enables disc to rise on stem 
while stem rises in bonnet. Spring 
loaded, self-tightening stuffing box 
can be repacked under pressure if 


service necessary 


PHILADELPHIA VALVE COMPANY 


3415 ARAMINGO AVENUE 


PHILADELPHIA 34, PA. 


PACIFIC COAST DISTRISUTORS: 
Oil Marketing Equipment Company + 325 Fremont Street, Sen Francisco 5, Calif. 
4 d Supply Company + 5125 Sante Fe Avenwe, Los Angeles 11, Calif. 
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Lock and Dam No. | at the Twin Cities on the Mississippi River has been drained 
of water for the first time in 15 years in preparation for major repairs. The work 
amounting to $60.000 is being done under the direction of the U. S. Corps of 


Engineers 


St. Paul District 


Emergency Pipe Line to Move Oil 


While Waterway Lock Shuts Down 


VY. S. Coast Guard Contracts for Use of Towboats, 


Barges for Ice-Breaking Operations on Illinois 


By DOROTHY WARREN 
NPN Special Correspondent 


rhe lllinois Waterway will continue 
as a busy oil highway throughout the 
winter months 
equipment ready for 
an emergency pipe line 
struction around the lo« and dan 
at Lockport, IL, where 
scheduled to start this month 


with ice-breaking 
operation and 
under con 


repairs are 


Ample 


wason are 


heating oil supplies for the 
assured the Chicago area 


Approximately 200,000 tons of the 
product are expected to be 
d by 
ing to a statement 
August W Frey New York, vice 
president of National Oil Transport 


Corp 


transport 
barge on the llinois, accord 


recent made by 


The U. S. Coast Guard service has 
contracted with the Federal Barge 
Lines at St. Louis for the use of tow 
boats and barges in the ice-breaking 
job. The oil-burning steamers Bator 
Rouge and Memphis, cach 2,200 h. 
and the 3,000 h.p. Diese] motor 
sel Huck Finn will be used 


34 


(juard Amsterdam plows will be fitted 
onto bows of DPC Plant 
built) coal barges, 195 x 35 x 
for the job 
Three of the 


( Defense 
Corp 
11-ft 
plows will be 
up at St. Louis and one at Peoria 
Iil., Capt. Lowell Sorrells, marine su- 
perintendent for Federal Barge Lines 
said Dec. 16 The have fur 
nished boats and barges exclusively 
for ice-breaking during the past thre« 
years 

When the Lockport 
lown by the 


picked 


lines 


structure is 
Engineers for six 
Lock Clos 
expected 
handling 
product will 


closed 
weeks’ repair period, the 
ure Emergency Pipe Line 
to go into operation for the 
f light fuel oil The 
then be shuttled 


by barg« 


Chicag« 
rhe new pipe line ympany non 
profit corporation, is made up fron 
the petroleum member shippers of 
the Chicago Waterways Assn. Par- 
ticipation in the cost is based on the 
volume Harold Martin of 
Martin Oi! Service, In Chicago, is 
hairman f the mmittes 


shippers 


whict 


completed the pipe line 
tion 

According to Abraham Feldman 
president of the waterways associa- 
tion, the new corporation may be re 
tained for five years since U. 8. En- 
gineers plan to repair one lock each 
year on the waterway 


organiza 


A meeting for the discussion of 
means of obtaining the opening of 
bridges north of Lockport, IIL, for 
the navigation of all types of tow 
boats has been called by Mr. Feld 
man for 2 p. m. Jan. 19 in Chicago 

Meeting with the association will 
be representatives from the Chicag« 
Sanitary District, county engineers 
and U. 8S. Engineers from the loca! 
office Individuals, firms and track 
associations, as well as the [Illinois 
Water Carriers Assn.; the Mississippi 
Valley Assn; the Propeller Club of 
the United States, the American 
Waterways Operators Assn., and the 
River and Harbor Improvement Assn 
have been requested to attend the 
session 

Most of the oil which op 
erated into ports on the upper Mis 
River are now on the Illi 
where carrier competition is re 
ported to be keen Among the lines 
with towboats in operation there are 
Lake Tankers Corp., Socony Vacuun 
Pure Oil Valley Barge 
Line Mississippi Towing 
Corp 

There are five petroleum carriers 
with headquarters in Chicago haul 
ing 13% of the petroleum products 
moved on the Illinois Waterway, a 
cording to the Chicago office of the 
U, S. Engineers Corps. The balance 
of 87 is transported by carriers 
with home offices in other districts 

Estimated petroleum figures of the 
office reveal a tonnage of 2,925,000 
for the present year, while over-all 
tonnage is approximately 12,109,525 
(subject to revision) 


tows 


sissippi 


nois 


Mississippi 
and Upper 


2 a 
Towboat traffic on the Ohio 
painfully outgrown the 
present lock and dam system, where 
structures were built 35 and 40 years 
ago Two high dams for 
this river were backed by barge line 
operators at public hearings conduct 
ed recently by U. S. Engineers Corps 
in Huntington, W. Va., and in Cin 
Ohio 


tiver 


system has 


proposed 


nnati 
built near 
Greenup, Ky., would replace existing 
dams 27, 28, 29 and 30 on the Ohi 
as well as Dam 1 on the Big Sandy 
Among the principal 
the hearing for this dam 


The proposed dam to be 


advocates at 
in Hunt- 
Representative Carl Per 
Seventh Kentucky Dis 
Paul G. Blazer, chairmar 
of the board of the Ashland Oil and 
Refining Co Other proponents in 
cluded Spencer T. Foote of Nation 
Corp New York 
Thompson, head of 


ington were 
kins of the 
trict and 


Transport 
Chester C 


al Oil 
City 
NEWS 
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One man makes connections easily 
with new oil hose 


New B. F. Goodrich bar e- loading hose speeds 


; 


loading, cuts labor costs 50% 


ECAUSE it averages 40 lighter 
B than ordinary hose, the new barge- 
loading oil hose designed by B. F. Good 
rich can be coupled by one man, carried 
by two. Its lighter weight lets one man 


do the work of two in coupling, lets 
two do the work of four in carrying it 
Its patented Flexse il ends make cou- 


pling easier and eliminate gaskets 


Saves half a ton — Half a ton or 
more can be saved in the over-all hose 
hookup, of just one oil line. A twenty 
foot length of 6-inch hose, with built-in 
nipples and flanges, weighs 342 Ibs. In 
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the new B. F.Goodrich hose it weighs 
only 193 Ibs a saving of 149 Ibs. in 
just one length! 


Tripled end flexibility 


hose adds approximately ft 


This new 

ot flex 
ible end to every length. Ordinary hose 
using built-in nipples and flanges is 
stiff and inflexible for about 3 ft. at 
each end. Flexseal ends make this new 
hose flexible up to 6 to 10 inches from 
the end — practically flange-to-flange 
flexibility 


Tight gasketless seal — Patented 
B. F. Goodrich Flexseal ends seal with 


out gaskets of any kind. The flared 
ends covered with soft, compressible 
rubber couple with split flanges to form 
a pertect gasketless seal 

This new hose is recommended for 
full vacuum and 100 Ib. discharge 
It is available in lengths up to 
50 ft. Ask your local distributor for 
this type No ». Ie can save you 
time, men, and money. The B.F. Good 


"! ( 


service 


mpany, Industrial and General 


ts Division, Akron, Obio 


Barge eet ate 
B.E Goodrich 
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the American Waterways Operators, 
Washington, D. C., and Lachlan Mac- 
leay of St. Louis, president of the 
Mississippi Valley Assan 


The new Fernbank dam at the ° 


present site of Dam 37 would elim- 
inate Dams 34, 35 and 36, backing 
the water up for a distance of about 
82 miles to the present Dam 33 at 
Maysville, Ky. Nearly 200 attended 
the hearing for this dam at Cincin- 
nati 

In outlining the benefits to the 
public to be derived from the pro- 
posed improvement, J. Howard Mar. 
shall, president of Ashland Oil and 


Refining Co., stated that it will ef- 
fect even greater savings in oil and 
gasoline transportation costs and 
help reduce the cost to the public 
Mr. Marshal] envisioned Cincinnati 
as an inland “seaport”. “As time 
goes on, the United States will have 
to import an increasing quantity of 
raw materials to support her vast 
manufacturing industry,” he said 
“Will these imports be converted into 
finished goods in the seacoast cities 
or will they be brought inland?” 
Other speakers included Mr. Foote 
of National Oil Transport, Capt 
Aubrey D. Hayes II of St. Louis, 





over 


oil industry 


expense 


1213 West Third Street 





Oilmen everywhere know and use 
Platt’s OILGRAM Price Service because ... 


. It's complete 
. It's accurate 
It’s timely 
. It’s reliable 


Built upon 40 years experience in reporting oil prices, Platt’s 
OILGRAM Price Service enjoys the confidence of oilmen the world 


Each work day, it brings its subscribers current price information 
on more than 600 different petroleum products being offered for 
sale in all the nation’s key marketing centers 


To do this, its more than twenty-five price reporting experts make 
from 250-300 local and long distance telephone calls each day . . 
keep 2500 miles of leased teletype wires alive as they check and 
recheck their price reports from all key trading areas . 
tain 7 price reporting centers (Washington, New York, Cleveland, 
Chicago, Tulsa, Houston, Los Angeles) . . 
lishing offices (New York, Cleveland, Houston) to insure overnight 
delivery to OILGRAM subscribers in all parts of the United States 
and airmail delivery to subscribers in all parts of the world 


Platt's OILGRAM Price Service performs a valuable function in the 
It has become a daily working tool for marketing 
executives and has earned their continued loyalty as shown by the 
fact that nine out of every ten men who subscribe to Platt's 
OILGRAM Price Service renew their subscriptions year after year 
The current renewal rate is 94%. 


We invite you to sample this oil price reporting service at our 
Upon receipt of your letter of request, we will send 
you a one week's trial subscription without cost or obligation 


Write us today and see Platt’s OILGRAM Price Service in action 


Platt’s OILGRAM Price Service 


. main- 


. and operate three pub- 


Cleveland 13, Ohio 








marine superintendent for Mississippi 
Valley Barge Line, and Capt. M. C 
Crutchfield, master and pilot with 
same line. 

Both dams would have navigable 
passes 500 ft. wide, main locks, 1,200 
x 110 ft. and located riverward of 
the auxiliary locks, which would be 
500 x 110 ft. In both cases the fixed 
section of the dam would consist of 
eight Sidney gates, each 110 ft in 
width. These high lift structures 
would eliminate the navigation blocks 
encountered in extremely high water 
at four of the present dams. 

Col. J. L. Person, district engineer 
of Louisville, termed it sound busi 
ness to end the sending of good 
money after bad before the present 
dam or its locks might give away 
during some emergency. Operating 
cost of the present four dams, which 
the Fernbank dam would replace, is 
more than $400,000 yearly, while that 
of one high lift dam would be $100. 
000, he said 


Towboat, barge and other water- 
borne craft construction by shipyards 
situated chiefly on the inland water- 
ways for this year is expected to ex- 
ceed that of any peacetime year in 
the history of the country, according 
to the American Waterways Opera 
tors, Washington, D. C., the national 
trade association of the barge and 
towing vessel industry 

Here are some of the figures sub- 
mitted by the operators. A total for 
the first 10 months of 1949 of 127 
barges (non - self-propelled vessels 
other than sea-going) have been de 
livered for service The gross ton 
nage is 72,761 tons. Oil barges led 
the list with 47, hopper barges 44 
and others were acid, tank, cargo 
Some 25 towboats 
and tugs were completed during this 
period 

Newest of the towboats to come off 
the ways is the Mattie P. Simpson 
3,200 h.p. Diesel vessel, built by F. B 
Walker and Sons, Pascagoula, Miss 
for the Simpson Oi] Co. The new 
craft arrived in St. Louis last month 
with her first tow of 80,000 bbls. of 
gasoline in eight barges 
port was Baton Rouge, La 

Except for some improvements, the 
new boat is a twin to the Johnny 
Walker Dimensions are 120 x 30 x 
ll‘, ft Both have General Motors 
Diesel of about 1,600 h.p. each A 
new improvement is a new-type Uni 
versal reduction gear and clutch 

The Simpson fleet now has six 
boats In addition to the new boat 
and the Johnny Walker, they are th« 
Gladys Simpson, Harry Simpson, Jr 
Chilli Simpson and F. B. Walker 


spud and scow 


Loading 


* 8 8 

Eleven Ohio river dams were sched 
uled to have radio communication 
with towboats by the end of 1949 
according to the Ohio Valley Division 
office of the U. S. Engineers Corps 
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Pushing an empty coal barge equipped with a Coast Guard ice plow. a Federal 
Barge Lines’ steamboat is shown breaking ice in the Illinois waterway. similar 


to situations due to be encountered this winter. Three tows are headed downstream 
above the bridge 


As funds become available addition- 
al radios will be installed at remain- 
ing locks on this river A 
program for the upper Mississippi is 
underway 

Traffic lights, such as those already 
in operation at Dam 2, Hastings, 
Minn., will, be installed at the nine 
other structures in the St. Paul Dis- 
trict, which extends to Guttenberg 
Iowa The work will be done by 
Westinghouse Electric Co., St. Paul 
low bidders » start 
Jan. 1 and is expected to be com 
pleted July 1 


similar 


Installation was t 


* * « 
Early Dex 
Capt. Louis Nyhammer 
the motor-vessel St. Paul Socony, in 
New York City having 
bus man’s holiday As a guest of his 
company, he was a passenger aboard 
tanker from 3eaumont 
Tex., to Manhattan. His boat is now 
operating from the New Orleans area 
and Helena, Ark to the Illinois 
Waterway 

Mr. and Mrs. I. B. Hart left last 
month for three or four weeks’ va- 
cation in Florida. They hope to get 
to Bermuda Mr. Hart is assistant 
operations manager for the Minneap- 
olis division office of Shell Oil Co 
with a large mal on the Mis- 
sissippi at St. Paul 


Persor.als ember found 


master o 


completed a 


a Socony 


Sinclair Set to Market 
Automatic Drive Fluid 


NPN News B ireau 
NEW YORK-—-Sinclair Refining Co 
reports Sinclair Dealers throughout 
the country now are in position to 
provide automatic transmission fluid 
service 
Its engineers estimate the nation’s 
motorists probably will be using more 
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than 30,000,000 gals. of fluid for 
refill annually within the next five 
years. An earlier estimate by the 
Texas Co. put the probable service 
refill demand at 25,000,000 gals. in 
five or six years 

Sinclair calls its fluid Sinclair Auto 
matic-Transmission Fluid, Type A, 
and reports it has been approved for 
automobiles with Hydramatic, Ultra- 
matic and Dynafiow transmissions, 
and will be suitable for the trans- 
which Ford and Mercury 
1951 models are to have 


missions 


Sheli Additive Developed 
To End Oil Burner Clogging 


NPN News Bureau 
YORK Shell Oil Co dis 
recently that its domestic 
heating oil now contains a new ad- 
ditive which virtually eliminates 
filter screen clogging in oil burners,” 
the “most cause” of oil 
burner shutdowns requiring emer- 
gency service 


NEW 


closed 


common 


ingredient, called 
FOA-5X, “may prove as important 
to the domestic heating field as te- 
traethyl fluid is to gasoline said 
Shell President H. S. M. Burns, re- 
porting that all heating oil 
processed in Shell refineries for the 
current heating season will 
FOA-5X 

In thousands of installations now 
operating exclusively with the new 
type oil,” he added not a 
case of oil burner failure due to 
clogged filter screen has 
ported 

He explained that FOA-5X keeps 
in suspension the microscopic sub- 
stances, present in practically all fuel 
oils, which coagulate under certain 


Discovery of the 


domestic 


ontain 


singl 


been re- 
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conditions and form the sludge that 
clogs filter screens of burners 

The new ingredient also retards 
formation of rust and scale in users’ 
tanks, Mr. Burns said 

Field tests, Mr. Burns related 
showed that sludge deposits did not 
appear in burners when FOA-5X was 
used, while under the same test con- 
ditions with ordinary oils, main line 
strainers of burners and their nozzle 
screens were in many com 
pletely plugged after less than a sea 
son's operation 


cases 


Field tests were conducted “on a 
commercial scale in many sections 
of the country from 1945 to 1948 
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SOUTHWESTERN 
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SKID TANK PUMP 


‘ 


STANDS UP UNDER ALL 
CONDITIONS OF SERVICE 


Sturdy, but simple construction—it's 

the favorite for Kerosene, Gasoline 

ond Fuel Oil transfer where the 
gong is tough! 
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EQUIPMENT COMPANY 
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1949 Ends with Supply of All Refined Products Ample; 
Light and Heavy Fuel Prices Point Upward in Midwest 


The year ended indeterminately, as far as oi! prices 


were concerned. Crude oil prices were 


steady, but there appeared no more compelling reason 
for a general decline at 


none too 


this time than six months 
igo. Area by area demand for products differed wide 
l 

The 


were 


inequalities of demand as related to supp! 


Midwest 
substantial 


best illustrated in heavy 


No. 6 oil was in heavy 


fuel In the 
demand because of 
other 
bunker “C” was 


buying by steel mills 
At the Gulf 
t than-1 


greater 
was more heavy fuel on the 


and industrial buyer 


low sulfur 


scarce, Dut 


There 
West Coast than the are 


material was difficult to move 


could uee for 


tended 


However 
this 


some time stiffening tanker 
rates to lock out material from the East 


Meanwhile the 
tillates. Oil 


about 4 


picture was more clouded for dis 


men were encouraged |t 


total 


sizeable dror 


million bbls., in 
and distillate fuel 
the same some 


half the 


inventories of gas oils 


during the Christmas week At 


time marketers pointed out almost 


heating season has passed ind there stil 


was a considerable weight of storage of No. 2 to be 


1 and March 30, 1950 


moved between Jan 


Once again, demand varied. Higher prices for mo 


distillate reflected 


Midwest 


Some increase in 


New 


demand in tl 
York Harbor N 


seller 


other hand 
prices tenae ( | l ind 


palm o 2 stocks t 


nation s 
terrifik 


ort of 


Other underlying facto were pointed out by tl 
Independent Assn. of IPAA 
noted for the guidance of the producer 
that imports of foreigr rising at the 
of 25,000 b/d during each of the last 
periods. At the 


Petroleum Ameri 


Independent 


crude were rate 


three 6-mont! 


same time, the shut-in portion of 


38 


U. S. producing capacity 
proximately nil in the 


000 b/d for the half of 


Mid-Continent 
$2.65 per bbl 


has skyrock 


1948 


last half of 


last 1949 
Top grade ind Texas <« 
to command and no 
seemed anxious to make the 
finding oil 


While 


some tightening in supp! 


has not 


Southwest crudes were plenti 


of Penna 
Agency of 


Seep Purchasing Per 


additional crude above its co 


South 
offer no 
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Summary of Daily Gasoline Prices (Dec. 27 through Jan. 3) 


Teradsy + riday Thursday 
Motor Gasoline 82 Oct. BR (Premium): Jan. 3 Dee. 30 Dee Dee 





N.Tex.(For shpt. to Tex.aN.M. dest’ ns 1112 

W.Tex.i( Por shpt. t Tex.&@N.M. dest I 1. 75% 11-11 

Cent. W. Tex Truck Tosp il 11.2 
Meter Gasoline 86 Oct. K (Premium 


Motor Gasoline 93 Oct. RK. (Premium) 
N.T For s to Tex. 4N.M. dat 
Vv .. = Tex. 4N.M. de 

k Tnsy 
© Gasoline 76 Oct. BR (Regular) 
N.Tex.(For shpt. to Tex.&4N.M. dest 
W Tex. (For Tex.&N.M. dest 
Cent. W Truck Tnsp 
Meter Gasoline 86 Oct. R (Regular 


ba sis 
Tex.&N.M. dest’ne 
Tex.&@N.M. dest'r 
ap 
I ck Tnesp.) 
Moter Gasoline #4 Oct. KR. (Regular) 
Y Text shpt. to Tex.4N M. dat 
V Tex. iF hpt. to Tex. @N.M. de 
Cent. W Tex Truck Thay 
Motor Gasoline 66 Oct. M & below 
Ustiahoma (Group 3) 
Midwesterr Grour basis 
Tex. (For shpt. to Tex.&@N.M. dest'r 
(F shpt. to Tex.&N.M. dest'ns 
Tex. (Truck Tnsp 
Cent. W. Tex Truck Tnsp 


Moter Gasoline 86 Oct. KR (Premium 


harbor 


Baltimore 
Moter Gasoline 90 Oct. K (Premium 
P Yor harb 
; ~Ne 


R (Regular) 


Motor Gasoline 

Western Penna., Bradford-Warren 
78-80 Oct. M (Pre 
4-76 Oct. M (Re 

Western Penna., Other Districts 





lowing reductior “sso Standard Oil Cé ‘ MID-CONTINENT 
Dec. 27 ene cargo price for top grad Distillate, Residual Fuels Demand Strong 
115 145 avgas l H the company’s r t oi4_ Continent . ¥ ieht 

l6c for grac 


price repre 


higher, from $1.00 to $1 
substantial sale of 6,000,000 gals 
irving mm $1.20 to $1.25 
bulk at $1 
down with publ 


The extra 
Diesel 


section may easil' la m the West Coast 


l and f : that area 
Reports indicated that Nos. 1, 2, 3 and 6 fuels were 
* 


- 7 n heavier demand than other products, with No. 6 the 
vessel was fixed for California-New York January strongest Kerosine and range oil demand also was 


sumption holds at present levels, was reflectec 
rising rate for inter-coastal tanker charters. One T2 


voyage at $6.59 per ton, a rise of 78c per ton from reported as “picking up” in several areas 


last previous tanker fixture at $5.81. Gasoline demand continued “exceptionally good” on a 
local basis in Kansas, according to most reports. Other 
I 


There were few developments in speciality products areas described this product as “fair” and “weak 
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OIL MARKETS 


GULF COAST 
Avgas Prices Easier: Two Cargoes Sold 


Cargo prices for aviation gasoline eased somewhat at 
the Gulf during the last week of the year At the same 
time. bids of buy rs for kerosine jumped higher in an 
effort to obtain a product that was most sparsely of 
fered 

The year-end proved a fairly active week for some 
sellers Two cargoes of aviation gasoline, a cargo of 
No. 2 fuel and several barge lots of gasoline were sold 
to other-than-regular buyers. In addition, there appeared 
to be considerable swapping and exchanging by refiners 





trying to balance off their stocks 

Esso Standard Oil Co. on Dec. 27 low. red its cargo 
prices for aviation gasoline in amounts ranging fron 
0.25 to 0.75¢e per gal The company quoted Grade 115 
145 at 17.25c, down 0.7% Its prices for Grades 100 
130 and 91/98 were reduced 0.25c per gal. to l6c and 
14.5c, respectively Esso’s new price schedule for avia 
tion gasoline represented the first change in the com 
pany's postings in more than two years 

Cargo prices of suppliers for 91/98 aviation gasoline 
ranged upward from 14.5c, down 0.25c on the low 

There was some activity in aviation gasoline Two 
cargoes were sold for export to Sweden with prices to 
be based on Platt's Oilgram One cargo is scheduled for 
lifting early 1950 and the other for late summer It 
also was understood in the trade that the Yugoslavs had 
authorized the purchase of a T2 cargo of Grade 100/130 
aviation gasoline for delivery. sometime in 1950 

Negotiations for kerosine probably outshadowed trad- 
ing in all other products. Trade reports for the most 
part disclosed only bids from buyers, for there were few 
quantities available for open market sak suyers in some 
instances were willing to pay 0.75c higher than the cur 
rent low cargo price (7.75c) in order to obtain a spo 
quantity One refiner said he was bid 8.25c for 80,000 
bbls.; another refiner said buyer approached him willing 





NPN Gasoline Index 


Cents Per Gal 
Dealer T.W Taak Car 


‘ 











Explanations of Price Tables 


The reader's attention is directed to the fol 
lowing explanations which apply to the Sun 
mary of Daily Gasoline Prices appearing on 
page 39 and the price tables appearing on pages 
12-47 of this issue 

The letter “X" indicates a change in price; i 
the change is on the low of the price range, th: 
) is adjacent to the low: if the change is o 
the high of the price range, the “X" is adjacent 
to the high; a change from one flat price to a 
higher or lower flat price, or elimination of th 
low of ¢ ice range, is indicated with an “X 
to th t the new price; elimination of th 

range, is indicated with an “X 
new pr ct 

table on page 

each pri in 

s quoting that 


the parenthetical fig 
t indicate the nun 
ber of companies quoting the lows and the highs 
of the price ranges; no attempt is made to in 
dicate the number ompanies whose prices 
are within the k and the highs, and thers 

fore no attempt indicate the nun 

ber of companies nits d for prices for each 


and aft prices 


product. Nearly 2 primary suppliers (refiners 
and tanker termi operators plus an even 
larger number of other sources jobbers, com- 
pounders, consumers, distributors, brokers, tank 
car marketers, et« are contacted for prices at 
regular intervals 














to pay RM A barge-lot of about 20,000 bbls. went for 
8B Only cargo lot said to be available was reportedly 
held for 8.75c, but this was not confirmed 

The demand for No. 2 fuel was light compared with 
kerosine One refiner sold a cargo of No. 2 at 7.125c, 
but most other sources summed up the No. 2 situation 
by saying buyers were “unwilling to pay higher than 7c 

Several barge sales of 90 and 83 oct. Research gaso- 
line were disclosed at Oilgram low, date of lifting.” 
Prices for 90 oct. Research premium ranged upward 
from 10.375¢ and from 9.375c for 83 oct. regular grade 

3unker “C” fuel negotiations mostly hinged on quali 
ty of product. It was said buyers would pay a 5c or a 
10c per bbl. “premium” in order to get low sulfur, low 
earbon fuel oil On the other hand, several cargoes of 
greater-than-1% sulfur material were offered out over 
the winter months on basis of $1.90 per bbl., delivered 
New York At current ship rates from the Gulf (about 
s7c per bbl.) this price represented a slight discount oft 
the generally quoted $1.65 price at the Gulf. However, 
no offerings below $1.65, the Gulf, were confirmed 


ATLANTIC COAST 


Kerosine Demand Rises Sharply 


Prices for kerosine were 0.3c per gal. higher at sev 
eral points in the Southeast in the last week of ‘49, and 
lemand for the product was noticeably more active than 
for other products at all seaboard points. Actually, how 
ever, heavy fuel and gasoline sales probably were nearly 
as high as they have ever been at this season: it was 
just tiat kerosine supply we smaller in relation to the 
alls for it 

Tank car prices for kerosine ‘' 3c per gal. higher 
and quoted at a flat 9.%« Miami and Port 
Everglades 

At New York Harbor lere Was active inquiry for 
kerosine, but demand rela ly slack for No. 2 fuel 
Traders pointed out that the rr Was experiencing the 
usual period when No. ; 
were most frequent 


arrivals from the Gulf 


New York marketers v lick to sense they had im- 
mediate buyers for thei ker ‘ but would have to 
earch them out for N : uel Son lers tried to 

this situati lis} y f Ne 2 fuel 

with kerosine ices Wwe ot disclosed on 

Harbor suppliers quoted N 
ranging upward from 8c per gal.; there were some year 


1 this basis 2 barges 
nd reports of occasional barge lots available at 7.75c. 
these were not confirmed 
Most eastern marketers in the zloom over the lack of 
uoyancy in No. 2 prices forgot en y that retail gaso 
line sales in all likelihood were breaking records for 
December I'wo large resellers in the New York Harbor 
irea said that early estimates of December gasoline 


gallonage might compare favorably with sales in Sep- 
tember and October 

Gasoline trading at barge and tank car levels, how 
ever, continued negligibk 

There were few price developments north of Florida 
At Philadelphia, propane prices were up 0.25c to 6.25c 
per gal Other products prices were unchanged 
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WESTERN PENNA. Crude Oil Prices 
Lube Oil Trading in Holiday Lull Pan American extends price schedule to 12 


: ; 1 . e gravity in four Texas fields (see p. 41) 
Trading in lubricating oils was quiet in the short week eatty 22 Ole nan exude ries sepetad @ 


between Christmas and New Years while other products week ended Dec. 31. For complete price sched 
were moderately active 1 stern Penna., according to ules. which, however, do not reflect above re 
reports of refiners. Generawy speaking, prices were un- visions by Pan American, see Dec. 28 NPN, 
changed p. 50-51. 

Demand for neutral oils was seasonally better than for 
bright stock, most refiners said, but buyers for the most 
part showed little interest in making commitments dur- 
ing the holiday season. Some shipments of lubricating 
oils were being held up in anticipation of reductions in 
freight rates scheduled for January, it was said 

Three weeks after the boost in crude prices on Dex 
12, there still appeared to be little disposition on the 
part of refiners to advance their product prices to offset 
the higher raw material costs 

Bright stock was offered freely, according to most 
sources, while neutral oils were closely held. Both 25 Purchases totaling approximately 145,000 bbis. of No 
pour test bright stock and 25 pour test 200 vis. neutral 6 fuel for first quarter shipment were revealed by one 
were quoted at I7c per gal., and up, to the jobbing trad marketer Cost, he said, ranged from $1.20 to $1.25 per 

Outstanding in the export market was an inquiry for bbl., Group 3, with bulk of the material bought at $1.20 
7,000 bbls. of cylinder stock, 1,800 drums of motor oil per bbl. Another marketer offered material at $1.40 per 
and 3,150 drums of white oil bbl. but said he had made no sales 

While demand for light products was not heavy, most 


refiners said their inventories were not excessive CHICAGO DISTRICT 


Wax and petrolatums continued strong Residual Supply Demand Gap Widens 
CENTRAL MICHIGAN A widening gap between available supply of re sidual 


No. 6 Priced Higher; Distillates Steady fuel and demand was noted in the Chicago District at 


the close of the year Several traders said scarcity of 
Increased strength in residual fuels for past several heavy fuels had forced them out of the market. Prices 
weeks resulted in higher prices for No. 6 fuel in Cen generally, however, were unchanged 
tral Michigan the last week of the year. Light fuel Light fuel prices were steady although trading was 
prices were steady While no changes were made in slow While stocks remained high at water terminals, 
gasoline prices, over-all trend was toward “easiness terminal operators generally were unwilling to make spot 
traders said sales of appreciable volume” because of impending 
No. 6 fuel prices advanced 0.5c on the low to 6c fol shutdown of river locks at Lockport, Ill 
lowing a like increase by one refiner and other refiner’s Trading in No. 2 fuel and range oil continued slow, 
withdrawal of quotations “pending settling of heavy fuel although sales qf No. 2 fuel were disclosed at 8.75 to 9c 
prices.” Other refiners’ prices ranged up to 7.5c, Central range oil, 9.75 to 10.125c, FOB Chicago District. Quota 
Michigan, for No. 6. One lot was sold in the open mar tions for these products ranged from 8.75 to 9.5e for 
ket at 6c, refinery, but generally refiners said they wer: No. 2; 9.75 to 10.25¢c for range oil 
holding their heavy fuels for established customers. Re- Stocks of gasoline continued to be “top heavy” in the 
finer's advance of 0.5c to 6.5c for No. 5 fuel left refiners Chicago area, but prices were unchanged. Sales of regu- 
range of quotations unchanged at 6 to T7.7c, Central lar-grade 80 Research refined gasoline ranged were made 
Michigan at 11.625¢ to 11.875c, Chicago District, representing the 
No changes were reported in prices for light fuels range of prices quoted for this grade 


MIDWESTERN (Chicago-E. St. Louis Area) Pan American Extends Crude Schedules 
Distillate and Heavy Fuel Prices Advance HOUSTON Price schedule posted by Pan American 


Production Co. for crude purchased in the Cayuga, Man- 

Increased prices for light and heavy fuels were re ziel, Merigal-Paul and Quitman (Eagle Fod and Sub- 
ported by Midwest refiners in the week ending with Clarksville Sands) fields in Texas, which heretofore has 
New Year's Eve Trading generally continued slow in begun at 10 gravity, has been extended to cover specific 
light fuels; nevertheless, No. 2 fuel was “tighter” and prices for each degree of gravity below 20, to a minimum 
range oil “firmer” in open market of 12 gravity. 

Refiners, for the most part, tightened their grip on New prices for the low gravities, effective Jan. 1, are: 
residual fuels as demand raced ahead of availability. How- Below 12 16-16.9 $1.41 
ever, large purchases for first quarter shipment were 12-12 17-17.9 1.85 
disclosed by a tank car marketer ho . ee Lf 
Range lows for 42-44 kerosine and 58 and above Diesel 15-15.9 
fuel advanced 0.125c with prices ranging from 8 to 8.5« Company's prices in the four fields, which produce 
and 7.75 to 8c, Group 3, for the two products respectively heavy asphalt type crudes, are unchanged for gravities 

Sales of range oil at 7.625c and 7.75c, Group 3, were from 20-20.9 ($1.97) to 32 and above (§2.21). 











disclosed by tank car marketers, while refiners’ quota- 
tions ranged from 7.6 to 7.75c, Group 3. Marketers also 
reported light trading in No. 2 fuel at 7c, while refiners’ 
juotations ranged from 6.6 to Tc, Group 3 

Increases of 5c per bbl. by two refiners advanced the 
range high for No. 6 fuel by the same amount to $1.20, 
while quotations by other refiners continued to range up- 
ward from $0.95 per bbl. Most marketers said they were 
unable to find sources of supply for No. 6 fuel, although 
some reported “spotty” offerings at “high” prices 





LUBE Fluorescent color for ..Monaws Herininc Conponation 
CRAUN TRANSPORTATION, INC. ors solvent extracted and 472 FRELINGHUYSEN AVUNUE NEWARK 5. NEW JERSEY 
coL additive lube oils. Befiners and ( ompoundert of Ous 

BETTSVILLE, OHIO @ PH E: 2461 bd 

‘ON GASOLINE Peteciom Coles @ AUTOMOTIVE © MARINE 
Contrect Carrier for Petroleum Prod @ TRUCE 48US © HYDRAULIC PRESS 
ucts in Ohio & Michigan PATENT CHEMICALS. INC @ DIESEL @ DNDUSTRIAL 
PATERSON 4, N. J Bigelow 3-3678 
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Prices at Refineries and Terminals and by Tank Wagon 


Prices herewith are reproduced from Piatt's 


Price Service, 


te reporting oll industry prices everywhere 


Prices shown in tables are sales prices or quotations or general offers ar 


OLLGRAM Daily O 
associated with National Petroleum News, whose rep and at times a 


resentatives in all NPN-OILGRAM offices devote their time exclusively 


PRICES IN EFFECT JAN. 3 


fistribution or pubi 


ication. During periods of short supply 
sellers, 
posting of frm prices but give OJLGRAM the prices they otherwise 


some sellers 
withhold quotations to new customers or the 


would quote to the trade in general and which they confine to their regu- 


customers only 


Octane ratings are ASTM; Research Method rat 


or posted prices by refiners, by pipeline terminal operators, and by ngs, indicated by letter R, are minimum ratings; Motor Method ratings 


tanker termina! operators; for current sale 


barges or cargoes or truck transport lots only 
fineries or terminais; im cents per gal., except 


shown; wax and petrolatums in cents per pound 
fer crude oii and its products lawfully produced and transported; re 
ported as received by OILGRAM and National Petroleum News but not 
private use only and not for resale or 


guaranteed for subscribers’ 


GASOLINE 


Oklahoma (Group 4) 

86 Oct. K Prem (1)10.6-11.625¢1) 

40 Oct. KR Reg 10. 76-10.375(1) 

60 Oet. M & Below (2)5 5-9.7511 

MIDWESTERN (Group 3 basis) 

86 Oct. KR Prem (1'10.5-11.625(1) 

80 Oct. R Ree (499 10.37541 

60 Oct. M & below 2)8.5-9.7511) 

N. TEX. (Por shpt. to Tex. & N.M. dest’ns.) 
Oct. R Prem ee i (2 

86 Oct. R Prem ‘2 (1) 

93 Oct. R Prem 1 
r mt 210 " 
Oct. R Reg 2)10 10 75(1) 
Oct, R Reg 2)10.75-11.17541) 
Oct. M & Below 1)9.375-10.311) 
TEX. (For shpt. to Tex, & N.M. deat'na.) 
Oct. R Pre 1)01-11.75 


s4 

60 

Ke. TEX. (Truck tnapt 
86 Oct. R Prem 

80 Oct. R Reg 

60 Oct. M & Below 
CENT. W. TEX 
82 Oct. R Prem 

86 Oct. R Prer 

93 Oct. R Prem 
6 K Reg 

0 Oct ' Rex 

S44 Oct. R Reg 

60 Oct. M & Below 
AKK. (For shipment to Ark. & La.) 
86 Oct. R Prem 

80 Oct. R Reg 10.125(1) 
40 Oct. M & Below &.87541 
KANSAS (For Kansas destinations only) 

a2 Oct t Prem (2)21.1-11. 7501) 
86 Oct. R Prem (1)11.1-9201) 

76 Oct. KR Reg ‘1 10.7511) 
80 Oct. R Reg a we 

60 Oct. M @ lov 10.18 


(Track Franapt.) ’ 


11.125(1) 


Bradford Warren 
78-80 Oct. M Prem 
14 76 Oct. M Keg 
Other districts 
78-80 Oct. M Prem 
74-76 Oct. M Reg 


INDEF ENDENT ‘MARK ETERS 


Mo 


ing 


RECLAIMERS « RE-REFINERS 


MOTOR OIL - SOLVENTS 


MArket 3-467 


ACME REFINING CORPORATION 


\ TER AVE NEWARK N J 


and shipments; for the. bus are indicated by letter M 
iness day or period stated; except Tank Wagon prices, prices for 
bulk lots such as tank car, truck transport, barge; prices applying to 
so designated ; 
per bbi. where § sign is For 
ex all fees and taxes 


FOB re 


publishing office 
Price Service, Inc 
subscription rate in 


CENTRAL MICHIGAN 
(FOR Central Michigan 
82 Oct. R Prem 
86 Oct. R Prem 
76 Oct. R Reg 
“0 Oct. R Reg 
Str. run gasol 
Detroit shpt 
OHO uotatio 
yt t 


fineries) 


delivery to 


73 Oct * 14.0 

‘ ALIFORNIA 

Los Angeles ad 
80-82 Oct. M Prer 12.75-16.1(1 
74-76'Oct. M R 1)11.6-13.6/2 

San Fran. dist 
80-82 Oct. M Prer 1/15. 85-16.6(1 
74-76 Oct. M Reg (1)13.85-14.101 
in Joaquin Valiey 
80-82 Oct. M Prem (1)15.85-16.6(1) 
74-76 Oct. M Reg (1)13.85-14.1(1) 


LUBRICATING OILS 
bdo etre PENNA 
for sales made, or offers reliably 
»bbers & compounders only 
ViIscoUs NEUTRALS—N 3 col. Vis. at 70° 
* 200 Vis. (180 at 100°) 420-425 fA 
‘ 


WAVERLY 
OIL WORKS CO. 
PITTSBURGH 1, PA. 


ESTABLISHED 1880 


REFINERS OF 
100% PURE PENNA. 
NEUTRALS 
CYLINDER STOCKS 
MOTOR OILS 


“Penne. Grade Crude Oil Assn” 
Perm® No. 11 


Parenthetical figures before and after prices 


ndicate number of companies quoting the lows and highs of the ranges 

For further details of price conditions apply to NPN—OILGRAM 

office or see back of any OILGRAM Price Service invoice 

complete price service delivered daily from nearest OJILGRAM 

New York, Cleveland and Houston, address Piatt's 
1213 West 3rd 8t Cleveland (13 Ohio 


Annual 
Ss $150 per year, payable in advance 


CYLINDER STOCKS 
Stock 
0) fl, No. 8 col 
(1)19.5-20.5(1) 
(1)18.5-19.5(1) 
17 


MIDCONTINENT LUBES 
basis. Bright Stoc 


at 100 0-10 pr 


Neutral Otls— onventional 
Pale Oils Col 


(Cylinder Stocks 


600 ar jive greer ° 14<1) 





THIS 
iS YOUR 
MARKET PLACE! 


A card advertisement in 
NPN'’s Market Section 
every week will bring you 


quick and _ continuous 
sales at low cost. 


WRITE FOR SPACE RATES 


NATIONAL PETROLEUM NEWS 
1213 West Third St. 
Cleveland 13, Ohio 
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Refinery & Terminal Prices (Continued) 
PRICES IN EFFECT JAN. 3 


ied Continent Labe (Cont.) Neutral Otls—Selvent RED 

Bright Stock — onventional 170-180 vis., 98 vi (1)1 5(2 100 

200 vie. D 200-230 vis 0-85 ¥ 3.5 ) 200 
10-25 pp 2301 300 vis, 95 ¥ 5 300 

150-160 vis. D ae 
Re + ye nee i SOUTH TEXAS (Neutral Otis) 1200 (4)13.5-14(1) 

120 vis. D — (Vis. at 100° F. FOB refineries for domestic 2000 (1)14-16.515 
0-10 pp 116.5-1801) and/or export shipment.) 


Bright Stock—Solvent PALE OWS NATURAL GASOLINE 


, 5 Vis. COLOR Group 3 & Breckenridge prices are to biend- 
SESS VER. DES DD s rg ~ ere on freight Basie shown below Shipments 
may originate n any Mid-Continent manufac 
turing district.) 
ros ont r3 


eeecere 


oe 


No 





> 
*wvenwn> 
oof ew 
w 


FOB BRECKENRIDOF 
trade 26-70 g 51 Quotes) 


KEROSINE, GAS & FUEL OILS 


OKLAHOMA (Group 3) AKK. (For shipment te Ark. and La.) 


ww “4 


f 


(Group 3 basis) WESTERN PENNA. 


A DOUBLE PROFIT | °°: — "emengy hate aren Dot 


ail 1 fuel } ; 
1 ove I diene = Tr No. 2 fuel (1)9-0. 25/3) 
IN EVERY ! wot fete No. 3 fe (29-8 aot) 
er 46-40 gravity 912) 
@ When you market ELK 100% eins Other districts 


Pure Pennsylvania lubricating N. TEX. (For shpt. to Tex : s vw. (3)9.5 3 » 
oils in bulk or under your own neti nies “Y . No. 1 coe HE 
label, you are assured of steady 42-44 wow ‘ No 3 fuel 
supply and handsome cxtra § Dl 17.75 36-46 
profits. Ne, 3 azew 25-8.75(1) 

: No. 6 fuel $1.0001 CENTRAL MICHIGAN 

Elk Refining Company’s : . 
FOB Central Michigan refineries.) 

unique jobber-distributor-com- W. TEX. (For shpt. to Tex : . Gent’ns.) - 
pounder agreement guarantees 41-43 wow - 


kero (1) 10.78 11.814) 
delivery on a price-protected ba- 42-44 wow 10.5(1) , distillate (4)10,75-11.101) 


) gravity 


sis. Your customers, who have —~ 3 ena ; : = fo. 2 (aye 7% a8 as) 
known and trusted 100% pure 6 tue 25} : 12)88.011) 
Pennsylvania motor oils for : (116-7 744) 
years, are always satisfied when EB. TEX. (Truck trnspt.) : \ a(2)6-7.501) 
ns sell them the est. y= = - be 6-9- Et ON1O-—Quotations of 8.0. Ohio for delivery te 
These two facts add up to . ~s &-9.5(1) Ohio points 


i & above D1. diesel 
greater customer good-will and No. 2 fuel : Kerosine 
handsome extra profits from No. 6 fue 2 i 
every quart of oil you sell. ; CALIFORNIA 

It costs you nothing to find CENT. W. TEX. (Track tomapt.) San Seaquin Vetiay avasenien 

. 41-43 ww 
out how much more you can > & chews DL Gene (1)8.75-8 2 vy fuel (PS 400) $1.55<2) 
make marketing the world’s fin- U.G.1. gas oil r n fuel (PS 300) $2.10(2) 
est lubricating oils refined No. 1 fuel : tush (PS 380) (1)10-11.6¢1) 
No 9 Sto a »”) 
from 100% Pure Pennsylvania a 2 oe 51.4008) pay we oe eaten td 
grade crudes by Elk Refining No. 6 fuel (1)$1.25-2.00(1) 0-43 ww (1992. 1-18.102) 
Company. Phone, write or wire Meave ay we se0) (es 35-4.5x3) 
o nt ue ‘ < } ‘ ’ 

for complete details without ob- KANSAS (For Kansas éestinations caly) Dineel Fuel (PS 200) (198.1233) 
ligation. 244 wow Stove dist. (PB 100) (1)9-12.542) 


above Diesel “ ’ 8. Francisco: 
ELK REFINING COMPANY , 40-43 ™. ws “és 126 1s oc) 
2 4 2 Bfhs eav el ( ») 4 
KANAWHA VALLEY BLDG., Light fuel (PB 300) $2 102) 
CHARLESTON 24, W. VA. Ne \ ‘ i Diesel fuel (PB 200) (1)10-11.541) 
e Stove dist. (PB 100) (1)15.6-13.3(1) 


11.5 


ENGINEER . 


ve eT ae 


TREET 


_ Refiners ot — ae 





Motor ‘on. Bright rocks 9 Neutrals @ 
Cyiteder Stocks @ Wow 
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Refinery & Terminal Prices (Continued) 
PRICES IN EFFECT JAN. 3 
CHICAGO DISTRICT PRICES ATLANTIC & GULF COASTS 


Prices to jobbers & distributors in tank car Prices are of -efirers, ®UB eir refineries & tanker terminalis, and of tanker terminal operators, 
and/or truck treneport lote FOB refineries FOB their termir Ships’ bunkers prices are exclusive of lighterage. 
pipe line terminals and inland waterway barge 86 Oct. BR 90 Oct. BR 79 Oct. KR 83 Oct. R 


herosine 
terminals Distriet rem, Gasetine Prem. Gasoline Reg. Gasoline Reg. Gasoline No. 1 Fuel 
Motor Gasol N. ¥. Harbor. . 21 1 7 


12.71 
A Oct t Prem ~11 
a) Oct. K Reg 
Licht Fuel Oils 
Range ot! 


75-10.2541) 
ToL 


WESTERN PENNA. (Bbis, C.1.) 
White Crude Scale 
122-124 A 
124-126 A.m 
SEABOARD 

Melting points are AMP 3° higher than 
gMP Prices are for carioad lots; domestic 
prices are FOR refinery scale in or 
bDbis.; fully refined, slabs loose 
are FAS; seale in bags or bbis.; fully refined 
in Dage of cartons 
Orude New Orieans N.Y. 

Export Domestic 
4.75¢2) 


6.3512) 


“a 351 3) y Gras House No. 5 Fuel 
6.3513) Gas OF (0-10 p.t.) 
6.4001) 7.15 N. ¥. Harb 8.2 ‘ %.7-9.211 $2.62-2.87(1 
6.4513) do barge ! ) 

6.6(2) Albany 
7.05(3) Baltimore 
7.312) (1)8-8.15(1) do barges 
10.05(1) 11.511) Baton Rouge 


NAPHTHAS AND SOLVENTS = winton 


Charleston 
(FOB Group 3) Houston (2 
Stoddard solvent . 10.375(3) do barges ..(1 
Cleaners naphtha 10. 87514) Jacksonville 
V.M.4P. naphtha (4) 10. S75-11.125¢1) Miami 
Mineral Spirits (4°9.875--10.125(1) Mobile 
Rubber solvent (1)10.375-10.875(3) New Haven 
Lacquer diluent (2) 11, 125-11.375(2) New Orleans 
Benzoi) diluent 12.125(3) : do barges 75-8.241 
WESTERN PENNA. Norfolk 6-8.8(1) 
Other Districts Pensacola (1) 
Untreated Naphtha 12.75(1) Philadelphia 6(10) 
Stoddard Solvent (3)12.25-13(1) do barges sca) 
OHTO—Quotations of 8.0. Ohio for delivery to Pt. Evergiades 114) 
Ohio points Portland 9(8) 
VM&aP Naphtha 16.0 Providence .. 8.319) : 825(1) 
Mineral Spirits & Stoddard Solvent 15.5 Savannah . 9.116) 
Rubber Solvent . 15.0 Tampa . 95) 
E. TEXAS (Truck Trnspt.) a en 
Ricddard Solvent (1)10-10.7501) ‘ 6(7) 
CENT. W. TEX. (Treck Transpt.) 
Stoddard Solvent 10.25(1) Busker © Fuel 
: No. 6 Fuel Rares Ships’ Bunkers 
BANSAS (For Kan. Dest'n. only N. ¥. Harbor. (7)$2.06-2.15(1)  $2.05(13 $2.05(11) 
Stoddard Solvent 11L.375(1) Albany . : E 7 
ATLANTIC COAST Baltimore oe 2.05(3) 2.05(3) : 3.7014) 
M.ar Mineral Baton Rouge 1.75(1) 1.75(2) 3.35(1) 
Naphtha Spirtts Boston ; 2.1015 2.1014) eee 3.74(3) 
New York Charleston 2.00(3) 3.61(2) 
Harbor 5(4) 14(5) Corpus Christi 7 7 1.75(3) 
Philadelphia ‘ )13-14(1) Houston ( 75-1.80(1) t 1.75(10) 3.1015) (5)3.35-3.36(1) 
Baltimore 13.513) Jacksonville 0216 2 2.0016) 3.82214) 
Bostor g 14.545) Miami se 98(1) g 1.9513) 3.822(1) 
Providence 5.5 14.5(3) Mobile wa saci 1.85(1) a 
New Haven 10(2 2.05(1) 
New Orleans 78(3) : 1.7544) 3.10(2) 3.35(3) 
Norfolk 08 (3) 2.05(4) . 3.70(3) 
Pensacols 0611) ( 2.06(1) R 
Philadeipnia ) 2.0519) 3.452) 3.7015) 
Pt. Evergliades(1) ( o 1.9513) 3.822(2) 
Portland 1 2.10(1) 3.65(1) 
WORLD'S FIRST Providence -. Zora som Bore ey 


3.7 
Savannah x 2.0015) (1)3.82-3.822(2) 
? 


-3 
Tampa ee 924: 89(5 1.89(5) 3.78(4) 
PETROLEUM INSPECTORS Wilmington, wae 
: Research octane ratings indicated by the letter oR", are minimum ratings Motor Method 
New in Chicago and 33 other ctane ratings, where used, are indicated by the letter ‘‘M"’ 


9.301 
8.71 


341 


when 
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SOtIF Sa ew- 


aIPRe 


2Poeewo® 


Ti MRigs ab ielslal-iil-la Mea tall ta | 
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throughout the world 


* Marketer of Petroleum Products 


CHAS. MARTIN NEW ENGLAND PETROLEUM CORPORATION 


& UELD New York Bostoa 
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Refinery & Terminal Prices (Continued) 
PRICES IN EFFECT JAN. 3 
GULF COAST—CARGOES, DOMESTIC & EXPORT, ALL PORTS 


Cargo prices are FOB ship at Gulf, minimum of 20,000 bbis., and are by refiners only to other 
refiners, export agents, or tanker terminal operators. The Ggure in parentheses after each price 
indicates the number of companies quoting that price 


Aviation Gasoline 
Grade 115/145 (AN 
Grade 1(%)/130 S 
Grade 91/05 AN-F 


Grade 80 (AN-F-4 


Motor Gasoline Leaded 
86 Oct 4 pir t 
90 Oct 
79 Oct 
RS Oct 


70-72 


Kerosine & Light Fuels 
41-43 ke . ¢ 


No. 2 Fue 


Diesel & Gas Oils 
43-47 Diesel 
45-52 Diesel 
53-57 Diesel 


Heavy Fuels 
N 5 Fu 
Bunker C 1) 

Research jcated by the letter , are minimum ratings Mot 
octane rating r ised re indicated by the letter 


AVIATION GASOLINE & JET PROPULSION FUELS 


(Prices are for tank cars, barge or truck transport lots; aviation gasolines meet Specification AN 
F-48, unless otherwise nm 1: jet fuel meeta AN-F-32.) 

Aviation Gasoline — 
Grade 100/130 Grade 91/98 


District Grade 115, 145 Grade 88 4et Fuel (dP -1-2) 


R 
I 
P 
I 
N 


Charlie 
New O 
Ba 


H 





LAKE PORT TERMINAL PRICES 


Ku ffalo Cleveland Detroit 


Liesel 
N 1 Fue 
No. 2 Fuel 
No. 3 Fuel 
~ ~e 
N 6 F 


(1)2.6-8.85(1) 


TANKER MARKET REPORT 
(Ocean Freight Rates) 


Supplied by Dietze Inc., New York, N. Y¥., off & ship brokers and tank steamer chartering 
agents. All rates shown are on basis of tons of 2240 pounds, unless otherwise stated are for vee 
sels over 14,000 TDW, and unless otherwise stated are in dollars per ton For purposes of rate 
calculation only, it bas been assumed that New York is the port of discharge whenever the 
UBNH appears Approximate rates in cents per Dbl. may be determined by dividing per-ton 
by following conversion factors: gasoline, 8.7; kerosine, 7.9; No. 2 fuel, 7.5; 30 gravity crude, 

No. 5 fuel, 6.9; Bunker “‘C"’ fuel, 6.5 
. 


LAST PAID OWNERS 


UNITED STATES PFLAG 


VESSEI TOW CARG® 


SWEETWATE! 


TRADE RATE LIFTING 


BRADFORI 
t 2 voys (ar 
FORT STEPHENS “ Angeles /USNH 
CITIES SERVICE 1 o Durty U_8.Guif/USNH 
CATAHOUI d Tvirt liouston/Tampa 
23 EDISON SKIPPEF r Houston/Tampa 
t SWEETWATER rt tas anu 4 3 consecut 
MERRIMA( 


I USNH 
CARIBSTAR USNH 


January 4, 1950 
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PETROLATUMS 


WESTERN PENNA. 

(Bbis., carloads, tank car, 1 1.5e less) 
Snow White (1 )4.375-7.2542) 
Lily White (1'6.125-6.3T5(1) 
Cream Whit« (45.7546. 12001) 
Light Amber 11)4-4.541) 
Amber (7)6.125-4.21) 
Red 3.875«2) 


LPG PRICES 


(Of refieers, FOR refineries, in conte per gai., 
tank cars or transpert trucks) 

Com te Com Indus- 

mercial dustrial mercial trial 

District Prepane Propane Butane Butane 


N.Y Ha 


MID-CONTINENT LUBES AT GULF 


In packages 5 New Orleans in bulk 
FOR terminals 

Bright Steck Steel Drums Bulk 

DP coter, Vis. at 210 

! via., 0-10 pr 1)26.5-3011) (1) 18-10.801) 

Neutral Ou tal 

200 v 15.341) 


PACIFIC COAST 


In Ships’ Bunkers, Diese’ Fuct Bunker © Fae 
or Deep Tank Le (PS. 200) (PS. 400) 
Pedr 
$1.2514) 
$1. 3014) 
$i1.5514) 
$1.5514) 


MEXICAN BUNKER PRICES 


Mexican Gulf Porte 
U.S. Dollars per Bol. 
Banker ¢ Dihtewed 

(Shipes’ ships’ 
Ruakers) Kaunkers) 

$1 

$i 

$1 


Guaymas 


Manzanill 
% na Cruz 





DEPENDABLE BULK LIQUID 
MOTOR TRANSPORTATION 


SERVING 
Obie, Vo., W. Ve 
COASTAL TANK LINES 
YORK, PA. 








SINCE 1882 


STILL GOING 
STRONG 


EN-AR 
PETROLEUM 
PROOUCTS 


wert O8 wint 


THE NATIONAL REFINING CO. 
CLEVELAND 15, O10 
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OiL PRICE SECTION Tank Wagon Prices 


Commercial or consumer tank car, tank wagon, dealer and service Inspection fees per gal.. included in both line and kerosine prices 
station prives for gaseline do not include taxes; they do, however, in- unless otherwisé specified, are as follows 
clude imepection fees as shown im next column. Gasoline taxes, shown in 


separate column, imetude 1.5c federal, and state taxes; also city and Ala. 1/40¢ on gasoline; Ark. 1/20¢ la ce; Il. 3/100c; Ind. 3/25 





J ewe 
county taxes Ge indicated tm footnote. Kerosine tank wagon prices also Kans. 1/100 LA. 1/32¢; Minn. 5/200¢ ‘ Neb. 2/100c; Nev 
do not include taxes; kerosine taxes where levied are indicated im foot 1/2 ; N.C. 1/4e; N. D, 1/20c; Okla. 2/3 1/8e; 8. I 1/40c 
notes. Dealer discounts are shown in footnotes. These prices in effect ». 2/5e; and Wise. 3/10 

an $ 100, ase posted by principal marketing ompanies at ther 
headqquarters offices, bul subject to later correction Kerosine inspection fees only: Ala. 1/2 ‘ 1/Se 


Atiantic White Flash Humbie 
— ny (Regular Grade) (Regular) 
REF! ING Gase- Gase- - Tank Ke 
line line Wagon tall 
TW. Taxes 


Philadeiphia, Pa s 5 
Pittaburgh 1 5 
Allentown 

Erie 

Scranton 
Altoona 
Emportum 
Indiana 
Uniontown 
Harrisburg 
Williamsport 
Dover Del 
Wliimingtor 
Boston Mass 
Springfie 


California Standard (Cont.) 


Notes 


25 


Prices for Chevron Supreme (Premium) are 
2e higher than Chevron (regular), except Utah 
whict s 1.5¢ higher than Chevron (regular) 
Prices for Chevron Aviation 91/98 are 2c above 
Chevron Aviation 80/87; for Chevron Aviation 
100/130; Se above Chevron Aviation 80/87; for 
Chevron Aviation 115/145. 8 above Chevron 


Aviation 80/87 


13.0 
13.0 
13.0 


Kerosine 
Tank Wagon Retail 


Base kerosine t.t. prices, except at Salt Lake 

2.5 City, apply to deliveries of 10-199 gals. For 

ther deliveries: less than 40 gals add 4«& 

200-399 gals deduct 400 gals. & over 

Notes deduct 4 tank ar-truck trailer, deduct 5.5¢ 
TW. pr 


neumers 


1 
1 
ustor 12 
San Anton 12.5 


SSeeasasasae 
02 — OF G2 G8 G2 G2 > G2 OP Go bo 
> sa tC 


= 


wenn n ttt ttt t-te | 


Oo BO Ge OS Ge Ge Ge be Ge be bo be bo 


Esso Faso Gasoline 


(Regular Grade) 
STANDARD Gasoline Gasoline 


T.w Taxes 


-~*++e*o 


, IMPERIAL Faso Gasoline 

t | 1 , (Regular Grade) 
iew t 13.4 OL Gasoline Gasoline 
Pr dence 3 1 T.w Taxes 
Atlant } } t 

Camdeér 
Trentor 
Bajtimore 
Hagerate 
Richmond 
Wilmingt 
Brunswick 
Jacksonville 


3.3 


Harm n, Ont | 11.0 
Toront 23 1 
Brandor Mar 2 9 
Winnipeg 2 ’ 


1 
1 
1 
1 
1 
1 


4 ooaeee 


ee 


Mineral Spirtte V.M.aP 
T.w 
4.5 


Fuel Olle 


Phila., Pa 

Pittsburgh 

Allentowr 

W ilmingtor Del 

Deo 

Springfield Mass ..7 Fire Chief Gasoline 

Worcester ? (Regular Grade) Kerosine 
Hartford r Dealer Gasoline Dealer 
r.w. Taxes 


bo te > 


ww 


Notes 
Kerosine—-Thru Penn 
f 


deliveries 


B 1 ire Continental ; FUEL OI1LS—T.W. 


rma « Current 
wer 


Coneco Demand 
N-tane (Sed (aso 
(regular) Grade) line 


Wagon Taxes CALIFORNIA nian gt be * Caso 
. “ 7 5 ? STANDARD wlar) 80/47 line 


T.T. 
an Frar Ca 14.1 
on Angeles 1 
Fresr 
Phoenix Ariz 
Ret Nev 


s u 2 

steel bar 
prices. Balt 
for tw. de 


owell consumers & 
asper 1 
i resale 
ex for Esso Gasoline 
it New Jersey 
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Oil PRICE SECTION 





Tank Wagon Prices (Continued) 


is 


- 
= 
2 


. 
ecceeo a 


SSE 


Binghamton 

Buffalo 

Jamestown 

Mt. Vernon 

Plattsburg 

Rochester 

Syracuse 

Bridgeport, Conn 

Danbury 

Hartford 

New Haven 

Bangor, Me 

Portiand 

Boston, Maes 

Concord, N. H 

Lancaster 

Manchester 

Portamouth 2 
Providence, R. I 5.5 c 12.5 
Burlington, Vt 13 
Rutland 


z 


eErerera sr rst) 
> 
= 


a 


eee 


3 ha ba bs Ge & be bd bo be rer 
—s4co 


We Ge bo bo Ge & be b 
a 
Se o4eeree4te ewe useewHu seaveeoos 


Oe eee et ed 


Tank Wagon Prices Baffalo 
Mineral Spirits 14.5 
V M.4P_. Naphtha 18.5 


Taszes: N.Y.C. prices do not include 2% ¢ sales tax applicable to price ! (ex tax) 
Discounts: 


Mobil Kerosine & Mobitheat-—-Mt. Vernon, T.W. less 0.5¢ for deliveries of 300 gals. or more 

Mob ifuel Diesel——All points, 0.5¢ for single delivery of 00 gals. or more “ 

Mobitheat—0.6c per gal. ‘voluntary discount” allowed from Kings tank car price and Bronx & Kings yard prices 
Notes 

Gasoine T.W. prices are to Consumers & Dealers 


Syracuse V.M. 4&P_ price is in steel barrels Jamestown t.c. prices are del Dr prices are FOR bulk terminalis 
« Effective De i 


OxIO 


STANDARD Aviation Gasoline-Cons. T.W. Sehic X-70 Gasoline , ; 
Soh <0 (Regular-Grade) Nap&thas & Solvents—Cons. T.W 
Avia. s Con- Re an pn« vV.M.aP 
held sumer 
Tw. 
18.5 
18.5 
> J 18.0 
Cleveland : g 18.5 
. mbus g ° 18 
Dayton 2 18 
Lima 185 
Mansfield 8! 
Marion ar: 
Portsmouth f ) 2% x 18! 
Toledo 5 18! 
Youngstown 8 
Zanesville t 18'8 


iH 
i 


Taxes: Hangar operators can purchase aviation gasoline less 4c per gal. 8' t y supporting purchase with State Tax Exemption 
4-10 to supplier 
Discounts: Es Aviation—on contract to hangar operators end resellers, 2° off consumer t.w 
Fuel Otls—Prices shown are for t.w. & drum deliveries of 50 gals. or more; prices for deliveries of leas thas ) gals are 0.5e higher 
Naphthas—-To contract consumers off t.w. prices (except Lucas County 100 to 999 gals., 0 1000 to 2499 gais.. 0.75¢; 2500 to 40908 gale. le; 
000 or more gals., 1.5¢. Lucas County: leas than 50 gals., tank wagon price, 50 to 249 ga 0.5¢; 250 to 499 gals., le; 500 gals. or over 1.8¢ 
Notes: Renown (third-grade) gasoline prices are same as X-70 unleas otherwire noted 8.8. prices are at company-operated stations. 


INDIANA STANDARD KENTUCKY Crown Gase- Kero 


Net tine sine 
nk wagon prices listed below were obtained by NPN correspondents who visited Standard of STANDARD Deater Taxes T.W 


k plants where the mpany's prices are publicly posted 
Covingtor Ky 
Stanolex Furnace (il 
100 gals 
1-98 gale & over 


Fuel Otl*e—T. W.—Chicage, 
Standard Stanole. 
Heater OF} Furnace Ol 
ais at 1 . Taxes 
. Gasoline tax colemn includes these city @ 
snty taxes: Mobile, 2c city; Birmingham, tle 
y; Montgomery, lc city & le county; Per 
in } city Other taxes not included in 
le city tax. Des Moines, la. kerosine and furnace oi! ote ae boom gy | Mentguenesy 
State sales, occupation, consumer & use taxes to be added — 


Notes! 


eumer tw. prices are same as net dealer 
prices 
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DISPLAYED: Advertisements 
$10.00 per column 
URDISPLAYED For Sale Wanted to 
Business Opportunities 
tiens set in type this size without border—25 
charge, $6.25 per insertion 


set in special 


inch 


type or 


Buy 
Misceil tneous 
cents a w 





CLASSIFIED 


with border— Position Wanted’’—10 


Box number counts 3 


Help Wanted 
classifica 
Minimum All 


No 


td 


agency commission 


preceding date of issue 


cents a word. Minimum charge $2 per insertion 


words. Copy must reach us by Wednesday 


classified advertisements are payable in advance 


or cash discounts on classified advertisements. 





For Sale 


Position Open 





FOR SALE 
STEEL STORAGE TANKS 
8000-Gallon, Tank 


Tanks, Colled and 
colled 


Car 
Non- 


10,000-Gallon, 
Tanks, Coiled 
Coiled 


Tank 
and 


Car 

Non- 
OTHER TANKS TOO! 

Also Complete Tank Cars! 


IRON & STEEL 
INC. 


PRODUCTS 


IM456A S&S. Brainard Ave., 


Chicago 33, Mlineois 


ANYTHING containing IRON 


STERI 











STEEL DRUMS 


We can furnish you with bung 
type and full open head steel 
drums and pails suitable for 
lubricating oils, fuel 


Let us 


greases, 

oils, etc. At any point. 

have your inquiries 
BUCKEYE COOPERAGE COMPANY 


3800 Orenge Ave Cleveland 15, Ohie 
Phone EXpress 3383 








FOR SALE 


STEEL TANK BARGE 


x 


BENKART STERL & SLPPLY CO 


2017 Preble Avenue 


Pitisburgh 12. Pa 











600 gal 

truck wit! eter 
fuel off $650. 
P.O. Box F, Wet 


48 


rN¢ 


WEBACO OIL. CO 
te M y 


WANTED 


MID-CONTINENT 
Corr 


PETROLEUM 


Real Estate Dept 


Tulsa, Ohiahoma 











Wanted to Buy 


sASOLINE AND PFUrFI om BUSINESS 


BOX 416 . 


PAPERIENCED 


Salt Dome Plan to Sell Out 
Is Marked by Tax Angle 


A royalty intended 
Dome Oil Corp. stock 
holders of the burdens of operating 
overhead and corporate income tax 
n connection with lease in 
Cedar Point F 
a plan made kn 
uldation of 

Productic 


NEW 
to relieve 


YORK 


Salt 


interests 


eld in Texas features 
29 for 


lig- 
reserves under the 
with Stand- 
owned 


\ ! untly 
Texas 


Standard 


wholly sub 
Oil of California 
the Texas field 


ontinue t lo so in the 


operated 


perties of 
urr nt »f ‘ 1 
irrent @sse.s would 


ation’s operating 


corporat« 


overhead 
tax 

submitted to 
“the 


and the 
income 

Plan is to be 
Dome stockholders 


weeks 


Salt 


in next few 


Rails Install 30 Diesels 
To One Steam Engine in ‘49 


NPN News 
WASHINGTON Uv. § 
Diesel 


rate of 50 f 


Bureau 
railroads 
1949 
steam locomo- 
1948 installa- 
ording to state 
Ameri 


ons 


nstalled 


at 


engines 
r each 
with 
act 


luring 
as compared 
of 15-1 
Association of 
1949 « 


ment fr an 


Railroads on t 


pera 
teport shows Class I railroads in- 
stalled 1.875 new locomotives in 1949 
of which 1,815 
stean Installation 
taled 1,487 

as follows 


four 


Diesel ar 60 
1948 to 


vere 


end 
bui 
whicl 


Diesel-« 


Sohio to Convert Cracker 
From Fixed to Moving Bed 


N B 
CLEVELAND 


neering design and 


Mechanical engi 
onstruction mn 
tract for convertir 


present Houdry 
i-bed « ic cre cing unit 
Cleveland No ie 0 

Oi Ce 


fixe at 
Standard 
a 

the 


has been t te 
] has con 


Zechtel 


auxiliary work and 

other auxiliary 
When « 

be a moving 

cracking by 

Vacuum, licensor will be 

type that 


refinery of 


as now being installed 
Magnolia Petroleum 
Vacuum affiliate 
Scheduled 


1950 


at 
So- 
ony 
Tex 
Nov. 1 


3eaun 


ont 





ertificates of ben 
over-riding 
half of the 


roy- 
net 
oint produc- 

listributed 

Dome tockKn ie Di 


to Salt a share 
r-share basis 
Dome said 
s stockho 


esent interest in 


Salt 


thus to 


benefit of 


hopes 
the 


the ro 


I 
properties without being bur- 


“ars with the corpor- 
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Pennsylvania Oil Other Than Lubes at Refineries 


(Compiled by National Petroleum Assn. from report ef ali region 
refiners. Figures im bbls.) 
(wet. sept 
ise 194e 
Naphthas & Gasoline 
1) Straight run, unblended and/or unleaded 
for sale as motor fuel . 
Naphtha and gasoline, for sale for blending 
or further refining r held at refinery for 
further distillation, reforming. blending or 
leading 
Below 65 octane, not included in 
(2) above 
65 octane and above 
Salable naphthas other than motor fuel material 
(does not include refinery process naphthas) 
Kerosine 
46/40 gas oll (include furnace 
Fuel Oi] (not reported above 
Olle held as cracking pliant harging stu< 
Non viscous neutral 
Wax distillate 
Crude Petroleum 
Wax ibs.) 





Pennsylvania Lubricating Oils at Refineries 


(Complied by National Petroleum Assn. from reports of companics 
refining Pennsylvania Grade crude off, Figures in bbis. of 42 U.S. gals.) 


In- 
ventor: 
Sept. 


Raw long residuum 

600 steam refined stock 
Other steam refined st 
Finished dewaxed long 
Bright stock 

4 us neutra 

but not below 1 

Vis is neutra 


and e 





District 5 Demand 


(Bureau of Mines Figures in thousands of bbis. daily) 


Oct Sept. 

inte i949 

Gasoline & Naphtha 64 ; 

Liquefied Petr r ane 21 6 
KRerosine & Ker t ‘ 
oO t ‘ 1 





Production of Natural Gasoline 
(Bureau of Mines figures in gals., 000 omitted) 


Oct. 
1949 


18 
plorad and t ir a ne it ijded with Wyoming 


January 4, 1950 


Statistics 


Dealer and Service Station Prices for Regular-Grade 
Gasoline in 50 Representative Cities! 
December 1, 1949 


4 ents per Gallen—— ——- 
Dealer's Indicated Gasoline Tas Benvive 
Net Price Dealer (Ine. 1.50 Station 
Olty (Bx tax) Margin § federal tax) (ine. tax) 
Average United States 14.85 26 oo 26.75 
Portland, Me Te ow 7.50 26.30 
N. H 20 ow oe Jo 
vt ow w 26.50 
Mass wo 23.70 
Providence, R. 1! ; 
Hartford, Conr 
Buffalo, N.Y 
New York, N. ¥ 
Newark, N. J 
Phijadeiphia, Pa 
ver Del 
Baltimore, Md 
Washington, Ib. C 
Charleston, W 
Norfolk Va 
Charlotte, N. ¢ 
Charleston, 8. C 
Atlanta, Ga 
Tacksonville, Fila 
Birmingham Ala 
Vieksburg, Miss 
Memphis, Tenn 
Legington, Ky 
Youngstown, Ohw 
South Bend, Ind 
Chicago, Ill 
Detroit, Mich 
Milwaukee, Wis 
Cities, Ming 
N. Dek 


ou 


evevervrer 


. 


we 
is“ eoreeeer > 


Vegveves save rerve-iee 
eee ee 


Omaha 
Moines la 
Louis M 
Kar 
Okla 
I Rock, Ark 
New Orleans a” 
Houstor Texas 
Albuquerque. N. Mex 
senver Cob 
Casper, Wy 
Butte, Mont 


oeeeeee 


Phoenix 

San Francis 
Poriand, Ore 
Spokane, Wash 


* Includes city tax of 1 
ludes city tax of 0.f 
Ir ides county tax 
API figures as reported by The Texas Co 





Net Stocks of Pennsylvania Crude Oil 


(Compiled by National Petroleum Assn, Figures in bbis.) 
(bet. Sept. Oct 
1949 iets 1948 
460,337 590, 435 456,696 
) 2.322.115 2,015,087 


yo 2.471, 783 





Midwestern Lubricating Oils 


(Compiied by Western Petroteum Kefiners Assen. from figures 
reporting companies; figures in bbis. of 42 gals.) 
October, 1949 
Tetal Selvent Total Solvent Paraf- Steam 
Bright Bright Viscous Viscous fn Kefined 
stock Steck Neutrals Neutrals Othe stock 
187,731 131,61 80.677 195.377 98.555 11 
262 707 32 
1.26% 1346 
263, 97¢ 665 


),023 


254.25 103,776 
104,858 
7,503 5 2.7 1.0% 
238 
382 72 7 644,785 403,280 
g 41 52 


September ir 2).330 bbis 





Statistics 


CRUDE PRODUCTION AND RUNS TO STILLS (Total U.S.) 


MALUIONS OF GARRELS DARY 


CRUDE ; 
PRODUCTION 


4 
JFMAMJJASOND SFMAMISJASONDSIFMAMISJASONOD 8 15 2229 5 i2 19 26 3 1017 24 31 
1947 1948 1949 OcT. NOV OEC 


GASOLINE STOCKS (Dist. 5 Not included) 


(MILLIONS OF BARRELS) 


Crude Oil Stocks 


Rureau of Mines figures in thousands of 
barrels) 





(Change 
from 
Dee. 17 


aA 6 15 2229 5 i219 26 3 10 I7 243: 
J SOND oct Nov DEC 


CRUDE Ol STOCKS (Total U.S.) 


MILLIONS Of BARRELS 


Penna. Crude Runs to Stills 


4 


Week Pinded Week Ended Week Faded 
Dee. 24, 1949 Dee. 17, 1949 Dee. 25, 1948 
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(American Petroiewm Institute Agures in 

thousands of berrels of 42 gallons cack 

Figures include reported totals plus esti 

mate of wnreported amounts and are 

therefore on a Bureau of Mines basis 
Districts 

East Coast 

Appalachian ‘Dist. 1 

Appalachian (Dist. 2 

Ind., M., Ky 

Okla.. Kans., Mo 

Inland Texas 

Texas Gulf C 

Louisiana Gulf « 

No. La. & Arkar 

Rocky Mt Dist 

Other Rocky Mt 

California 

Total t 8 

t 8 B 


East of California 


ast 


B ft 
‘mM B 


sdes 44 


Districts 


East Coast 
Appalachiar 
Appalachiar 
Ind., Il., Ky 
Okla., Kans., M 
Inland Texas 
Texas Gulf C 
Louisiana Guif 
No. La. & Arkansas 
Rocky Mt. (Dist. 3) 
Other Rocky Mt. (Dist. 4) 
California 
Total U. 8.—B 
I 8 B. of M 
East of Califc 
Unfinished 


(Dist. 1 


(Dist. 2 


oast 


ft M 
Bas 


Basis 
Dee 
rnia 


gasolir 


Crude and Condensate 
Production 


(Barrels, dally average) 
Week ended Dec. 4 

Change 
from 

previous 
week 


Crude & 
( ondens 
*New York-Pa 41 
Florida 
"West Virgi 
*Virginia 
"Ohio 8. FE 
Ohio Other 
Indiana 
Illinois 
Kentucky 
Michigan 
Nebraska 
Kansas 
Oklahoma 
Texas 

District 1 

District 2 

District 3 

District 4 

District 5 

East Texas 

Other District ¢ 

District 7-B 

District 7- 

District § 
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Statistics 


REFINERY OPERATIONS 


Crude Rans te Stills 
Daily Average € 


Total 

Stocks 
Kerosine 
Week Ended 
Dec. 24 Dee 


10,000 bbis 


380 000 


(ascline 
Predaction at Gas CHB 


Dist. Feel OW 
Production 


Week Banded 
Dee, 24 
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Total Stocks 
Gas OU and 
Distillates 
Week Ended 
Dee. 14 Dee 


*110.164 
100. 286 
02,451 


bbis 
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RESIDUAL FUEL Off STOCKS (Dist. 5 Not included) 
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Oil Company Promotion, Advertising 


Indiana Petroleum Industries Com- 
mittee has taken up the “Taxoline”’ 
battle «ry and is distributing litera- 
ture pointing up the injustice of the 
state’s 4c and the federal govern- 
ment’s 1.5¢ per gal. gasoline tax 

Printed in form of small cardboard 
combined ruler and 1950 calendar is 
a reminder that state and federal 
taxes take 20c of every $1 spent 
for gasoline in Indiana. In leaflet 
form, the committee has compiled 
“Surprising Facts About the Gaso- 
line Tax,” a list of 10 eye-openers 
for the unwary motorist. Samples 
“In Indiana, taxes on gasoline--a 
weful commodity—are 20% heavier 
han the federal tax on nightclub 
entertainment, perfume and other 
luxuries.’ Another reminder reads 
“Today the federal gasoline tax alone 
costs taxpayers more each year than 
tax receipts of the national govern- 
ment from all sources 35 year ago.” 

Keynote of antitax campaign in 
Indiana and elsewhere is slogan now 
in widespread use: “With such a tax 
on gasoline—-why not call it TAXO 
LINE?" 


. . . 


Haneock Oil Co. is encouraging 
dealers to use its series of eight 
lube oil reminder cards printed on 
regulation U. 8. Government postal 
cards. Illustrated with cartoons, and 
in several cases with humorous cap- 


- 


tions, cards have space for dealer's 
name and are numbered for selection 
by dealers. Company has reproduced 
the cards in its publication, “Han- 
cock Herald,” and is emphasizing the 
value of repetition in use of the cards 
as a means of keeping customers 
coming 


Orders for Union Oil Co.’s “Minute 
Man” pocket matches for dealer dis- 
tribution are being made up with 
“76” in a bright orange circle against 
a deep blue background. Inside of 
cover carries message: “Our Minute 
Man Service is quick, courteous, con- 
venient. Saves you time and money.” 


Canfield Oil Co., Cleveland, is pro- 
moting William Tell motor oil with 
distribution of a mechanical lead pen- 
cil having a transparent, oil-filled 
head. Tube has air bubble and metal 
ball that acts as a level, while body 
of pencil gives addresses of Canfield 
plants and William Tell trade mark 


Ashland Oil & Refining Co. has en- 
tered into a contract with an out 
side company, Harry Spears Associ- 
ates, Wheeling, W. Va., for monthly 
inspection of Ashland service stations 
Under new plan as announced at a 


fall meeting of the company’s mar- 
keting division, Spears represente- 
tives will visit service stations once 
a month, make an inspection from the 
standpoints of housekeeping, service, 
use of adveriising, etc., and render a 
report to Ashland. 


. * *. 


Advertising plans of Sinclair Re- 
fining Co. in 1950 call for heavy em- 
phasis on local newspaper and radio 
advertising, with special display ma 
terial being provided declers. In ad- 
dition, increased 1950 budget for the 
company’s co-operative advertising 
plan will permit an enlargement of 
that activity 


Gasoline Consumption in 27 
States for October 


(API figures) 
Oct 


This three-bay. double canopy service station is located in El Dorado, Ark., where Lion Oil Co. has its headquarters, and is 


being used by the company as a training center. 
appearance is atiained by the absence of outer end supports under the canopies 
pumps 52” high. 


52 


Exterior of the station is white ceramic tile. Something new in outward 


Islands are equipped with new style 


Not shown is an 8-ton outdoor hoist for truck lubrication 
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FUEL OL The rust problem, in transport§tion and storage of light petroleum 
products, is solved by Monsan ps Santolene C. Laboratory tests, 
results of which are illustrated¥n the photograph, give evidence 


Concentrations of Santolene C in of the effectiveness of Santoleng C. 

tests with light petroleum prod , . 

vets ore os follows: (A) No Sen Santolene C, effective when use@l in small quantities, is econom- 
tolene C, test felled; (8) 10 ppm ical, costing only about 0.14 ce$ts to inhibit rust in a 42-gallon 
Sentelene C effective, but test . ‘ P . 
tailed; (C) 20 ppm. Rust absent barrel of gasoline or oil. Concentfations up to 01% of Santolene C 


Vou passed have no noticeable effect on the fisual specification items for gaso- 

PHYSICAL PROPERTIES OF line, kerosene and No, 2 fuel oilfwith the exception of ASTM glass 
SANTOLENE CO : ‘ 

Pa 4 : dish gum on gasoline at higherfconcentrations. Here the increase 

Flash Point COC F in gum was only about 1 mg. per 100 cc. per 0.002% of Santolene 


Viscosity at 100° F. SUS C. Santolene C is available /. . now .. . in commercial quantities. 
Viscosity at 210 F. SUS 


Pour Peint F If you ,would like to put Jantolene C over the hurdles in your 


Sp. Gr. 60/60 F 


Pounds per gallon laboratory, we shall be flad to send you a sample. For further 


information, mail the foupon or write: MONSANTO CHEMI- 
CAL COMPANY, Desk A, Petroleum Chemicals Department, 
1744 South Sec Street, St. Louis 4, Missouri. 


Santolene: Reg. U.S. Pat. OF 


MONSANTO CHEMICAL COMPANY 
Desk A, Petroleum Chemicals Department 
1744 South Second Street, St. Louis 4, Missour 


T ~ ir " Please send, without cost or obligation, items checked: Data on Santolene C; 
| () \ i) A \ | ( ) a Sample for our laboratory 
IVWLAL 


CHEMICALS © PLASTICS 


Zone State 


serve . ee me te MANK I 


January 4, 1960 
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Young Jobbers 


. Strock 


young jobber and 


ir years in the South 
luring the last war, is now 
with his 
Strock, as manager of 

Stations, Wooster 


i partnership 


County, he operates 


a 24-hour service station in conjunc- 
tion with the company bulk plant, 
and has three other leased stations 
His stations sell Texaco oil products 
and Goodrich TBA, having taken on 
the latter about a year ago. Jim be- 
lieves quality merchandise and good 
service are the keys to successful 
jobbing 

Having lived all his life in Wooster, 
Jim went to the high school there, 
and later attended Wooster College 
and the University of Pittsburgh 
During his school years he worked 
around his father's which 
started in 1921 He leased one 
station on his own in 1940, just prior 
to starting college 


stations 
were 


In September, 1942, Jim joined the 
Army Air Force, and saw 
with the Army Airways Communica. 
tion System in radio work until his 
discharge in March, 1946. A sergeant 
in the 149th AACS, Jim had duty on 
Guadalcanal, Bougaineville New 
Guinea, New Caledonia and Australia 
and received battl New 
Guinea and the North Solomons. Upon 
his return, he joined his father’s com- 


service 


stars for 


pany 
Married 
three and 


with two children, Diane 
James, six months, Jim 
lives in Wooster He is a member of 
the Elks, Junior Chamber of Com- 
merce, Isaac Walton organization, the 
Moose, and is a hunting and fishing 
enthusiast 





serve in 1950 were 
board of directors of 
Club of the 
Chamber of Commerce at 
m meeting Dec. 19. Elected 
were Frank M. Aldridge, president 
J. W. Kelly Co dent; Hew 
ard Hi. wholesal: 
manager, Sun Oil Co Ist vice pre 
lent; John W. McLarty, 
ities Service Oil., 2nd vices 
/ R. Woodward, 
“rie Meter 


Petroleum 


club pres 
Moore, regiona 
engineer 
president 
livision manager 
Systems, Inc secretary 
reasurer 

Oil men ery on the club's 
board rf recto are Lester SS. 
Auerbach, manager, Gulf Re 
fining C Blazer, \ 
lent, Allied Oi! C Im S. A 


presi 
Flint, 
livisi« nanager, Shell Oil C In 
RK. D. Packard, divisior 

Standard Qil ¢ Oni 


Spellman, assistant § state 
Sinclair Ref ng ¢ 


Floyd Calvert 
made Wasl 

tive for Pu 

lat Walt 
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with Pure Oil Co. sine 1926, has 
held many positions on industry com 
mittees and in local organizations 
and has been a district chairman for 
onc 
>. >. 7 
Kalph K. Matthews retired Dec. 31 
as executive vice president of Batten- 
feld Grease & Oil Corp., Kansas City 
after a long career as a technologist 
in the petroleum industry, most of it 
in the field of 
lubricating oils 
and greases 
After graduat- 
ing from the Uni 
versity of Cali 
became 
chemist 
Petroleum 
Division of the 
U S 
Mines 
personnel « 
of a director 
two junior Mr. Matthews 
sts. He later 
ined Shell Oil Co. and, among other 
capacities, was acting superintendent 


fornia he 
a unior 


n the 


Bureau of 
when its 


onsist- 


of the Wood River refinery when the 
first Dubbs cracking plant was built 
He became head of the lubrication 
department of Roxana Petroleum 
(later Shell Oil), leaving in 1928 to 
become vice president in charge of 
sales of Battenfeld Grease & Oil Corp 

Mr. Matthews was instrumental] in 
organizing the Division of Petroleum 
Chemistry of the American Chemical 
Society in 1921 and was chairman for 
four years. He has been active in 
the work of Committee D-2 on Petro- 
leum Products and Lubricants of the 
American Society for Testing Mate- 
rials, particularly in the lubricating 
oil and grease field. He also assisted 
in organizing the Kansas City Sex 
tion of the Society of Automotive 
Engineers. After retirement he and 
Mrs. Matthews plan to travel 


Mr. Gray Mr. Grayson 


Board of directors of the Asphalt 
Institute has elected Bernard E. Gray 
president of the institute and Ingh- 
ram Grayson chairman of the ex 
ecutive committee. Other members of 
the executive committee are N. 
Angell, Stancal Asphalt & Bitumuls 
Co.; J. N. Byrd, Mexican Petroleun 
Corp.; P. C. Deyle, Standard Oil C: 
(Ohio); H. B. Pullar, Berry Asphalt 
Co.; R. S. Ketcham, Col-Tex Refining 
Co.; and Harold R. Pauley, The Petro! 
Corp., with president Gray 
ing the committee 


complet 


elected 


The five vice presidents 
with their respective divisional juris 
diction, are: Mr. Byrd, Division I 
Atlantic-Gulf; Mr. Doyle, Division II 
Ohio-Great Lakes; Mr. Pullar, Div 
sion III, Midwest; Mr. Ketcham, Di 
sion IV, Southwest; and Mr 
Division V, Pacific Coast 

Re-elected to their offices with the 
institute were Herbert Spencer, sex 
retary; George R. Christie, Socony 
Vacuum Oil Co., treasurer; and John 
N. Smith, also of t 
treasurer 


Pauley 


Socony, assistar 
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HOW MACHINE APPLICATION 
PREVENTS TROUBLE 


1) Punch is first inserted into coupling 


You get much longer service from hose with 
factory-applied Scovill couplings. The unique 
Scovill design— giving a firm but gentle compres- 
sion over a wide area of the hose— provides the 


strongest possible grip without injuring the hose. 
& po ert ‘ J € Hose with ferrule attached is pushed over 
punch and onto coupling shank. (Coupling 
of the coupling to the hose, materially lengthens parts are machined from solid brase for 
the flex life of the hose. After seven million greatest strength 


“flexes”, in a recent test, the coupling held secure 


This broad distribution of the fastening force 


and the hose showed no sign of failure. Machine 
application makes a sure fastening and a positive 
static connection 

Scovill’s lock-on ferrule becomes an integral 
part of the coupling, making a seal that is com- 


pletely gas-tight even when subjected to freon 


Punch has expanded flow tube, forcing 
> 


now same as IL) of hose for rigid, uniform, 
full flow area. These operations are repeated 
for each part of the two-piece coupling. 


gas under 200 psi for a long time. A wide range sy metal serrations into hose. 1D of coupling is 


of ferrule sizes provides uniform assemblies re- 
gardless of commercial variances in wall thickness. 


TRIPLE TESTING PROVES SCOVILL DEPENDABILITY 


Write us for Bulletin 520-H 
PRESSURE test proves Scovill coupling holds beyond bursting 
pressure of hose SCOVILL MANUFACTURING COMPANY 


MERCHANDISE DIVISION, 61 MILL STREET 
WATERBURY 91. CONNECTICUT 


FLEXING test proves Scovill coupling does not weaken hose 


PULL test proves Scovill coupling holds beyond tensile 
strength of hose 


SCOVILL TRIPLE-TESTED liubllage 


GIVE MAXIMUM FLOW, SAFETY AND HOSE LIFE 
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Speakers’ table at the annual Christmas charity party of Oil Men's Club of Kansas City Dec. 19 shows (left to right): J. S. 

Curtis. Unitog Co.; G. S. Allee, Automobile Club of Missouri; W. M. Gadberry. Columbian Steel Tank Co.; G. A. Burns, Butler 

Manufacturing Co.: Rev. E. W. Potts, minister of Paseo Methodist Church: J. W. Wilson. club chairman; A. J. Daniel, Batten 

feld Grease & Oil Corp.: R. W. Kerr. Skelly Oil Co.; N. M. Potts, Continental Can Co.; R. B. Rutledge. R. B. Rutledge Oil Co. 

and A. A. Sherwood, Sherwood & Co. Attended by over 275. party raised more than $1,000 most of which was donated to 
children’s hospital. convalescent center and nursery school 


Gordon K. Kay has resigned as leum and’ Gutedh Divisions, Skelly Jersey district of Oi] Industry In 
president of Bay Petroleum Corp Oil Co., effective Dec. 1, 1949. Move formation Committee, succeeding L. 
effective Jan. 1, 1949, to become by Skelly consolidates the two «dé E. Ulrope, Esso Standard Oi] Co.'s 
president of Morton Oil Co. of Casper, partments under one head, dlthough vice president in charge of sales. Mr 
Wyo. Charles U. Bay will resume F. P. Mannion will continue as ad Ulrope, who 
the presidency of Bay Petroleum and vertising manager of Petroleum Div nearly threes 
continue as board chairman, but will sion, and R. L. Gage will remain as a member of the district steering 
not be actively engaged in manage advertising manager of Skelgas committee 
ment of the company during his pres Mr. Barton, a 20-year man with In another appointment, William 
ent government service Meanwhile the company, was serving as sales M. Amos, Gulf Oil Corp., has been 
the company will be directed by a promotion manager for Skelgas Di named New Jersey chairman of OIIC 
management committee, of which vision prior to his appointment succeeding W. R. Scott of Esso 
Leo L. Leabo, vice president, will be ‘ ‘ r Standard, while Q. W. Regestein, 
chairman. Other executives compos . Socony-Vacuum, will continue as New 
ing the committee are Charlee 0. sorenue- _ . eng . ~ an York State committee chairman 
Gasbecsht, Sialiech 1. Conig, and  Parconeed Cay ee ae te 
Dolphe E. Simic, vice presidénts ahaa ; Lien: he peewee 


and Dent N. Hand, secretary-treas a proved « rwmageene att ag pe —s ADVERTISERS INDEX 


ure? 


has been chairman for 
years, will continue as 





ice station 


. 
. . . 


Donald B. Barton has been ap George D. McDaniel, eastern re 
pointed to the newly created posi gion marketing manager for Socony 
tion of director of sales promotion Vacuum Oil Co., has been elected 
and advertising, for both the Petro 1950 chairman of the New York-New 


Speakers at 15th annual convention of Oil Dealers’ Assn. of Arkansas held in 
Little Rock were (left to right): C. C. Breeding, state manager, Arkansas 
Fuel Oil Co. Col. T. H. Barton. board chairman. Lion Oi] Co. U. S. Senator J. W 
Fulbright. Arkansas; and Pau! |. Ward. division manager. Esso Standard Oil Co 


‘ 
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YOUR BIGGEST 
MONEY’S-WORTH IN OIL... 


Comes to You from Competitive Efficiency like this! 








IN SOCONY-VACUUM’'S OPERATION, 


these major steps—from 
exploration to delivered product— 
are carefully co-ordinated to assure 
fnaximum efficiency all down the line, 
maximum savings for you. 





First, find the oil— 

To satisfy the growing demand, 
we muSt Maintain a constant searcs 
for new ou 


fact that we’ purchase large 


This in spite of the 


amounts of our crude oil needs 
from independent producers. 


Then drill for it— 
Even after oil is found develop- 
ment of the field entails great 
cost. New wells must constantly 
be drilled to replace depleted 
wells—and so maintain petro- 
leum supply. 


Transport it to refinery— 
Although we use other common 
carrier pipelines for transporta- 
tion, in 1948 Socony-Vacuum 
laid 3,000 miles of new pipelines 
needed to reach new fields and 
improve distribution. 


The Benefits of Competitive Efficiency: \ "4 


Refine it— 

by the latest and most up-to-date 
processes, geared for high capacity 
output, Oil refinery equipment, by 
the way, which cost the company 
around $500 a barrel of capacity 


before the war, now costs $1,000 


Distribute i}— 

While we own and operate many 
ls and 
rely on common and 
contract haulers. The combined 


ships, we also charter vess« 
tank cars 


res 


ct Cost to you. 


And finally serve it— 

Besides direct distribution, efh 
ciency dictates the use of over 
1,400 independent wholesalers and 
some 45,000 independent dealer 
to whom of course we give expert 
id market 


technical a ing counsel 


A STRONG NATION depends on strong Industries 
+. Strong Industries depend on strong Companies. 


Socony-Vacuum — or any Company in America — 


is only as strong as its ability to compete efficiently 
in serving you... 


... with productive power to help build National 
Security . . . with quality products at low prices to 
make your dollars buy more. 








LOW PROFIT PER UNIT_THE MOST 
FOR YOUR PETROLEUM DOLLAR! 








SOCONY-VACUUM 


SOCONY - VACUUM OfL CO., INC, and Affiliates: MAGNOLIA PETROLEUM CO. GENERAL PETROLEUM CORP. 


YEW YORK 4. NY 26 Broadway e GHICAGO 5 
* « BALTIMORE 2% MARYLAND 914 North Charie & 
4 WISCONSIN —o South 


Socony Vacuum maintains many aher ~onreniently 


ILLINOIS +e Veo Burm 
« MILWAUKEE 


MICHIGAN—@63 Wet G 
First & « CLEVELAND |! OHIO 1422 Bauolid 


Bl eat . 


locate wr P\-- ‘ 


© KANSAS ({ MISSOURI-.@25 Grand e DETROIT %% 


and Hived « ST [AUIB * MIBBOURI.41'40 Lindel 
TEXAS—Magnolia Petroieus ‘ Maen Hu 
end fast cooperetion 


DALLAS 


fing 





how to turn 


3 SECONDS 
into a SALE! 














Your station has only about 3 seconds to sell itself 
to an on-the-roac, motorist 

MODERN, SMART-LOOKING GILBARCO PUMPS have the 
pulling power that helps you turn these important 


moments into a sale and boost your profits at the 





pump! 


GILBARCO PUMPS are engineered for smooth, efficient, 
long-lasting operation—with minimum maintenance! 





Help you give better service... at lower cost! 
Profit-Wise, it pays to Modernize with GILBARCO PUMPS! 


WRITE TODAY for full details and the name of the 
authorized Gilbarco dealer nearest you. 





Gilbert & Barker Manufacturing Co. LUBRICATION EQUIPMENT oe AIR METERS 


West Springfield, Mass. 


Toronto, Canada HYDRAULIC LIFTS « AIR COMPRESSORS 





